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The customer may not see the bearings put into his 
job, but the shop men do. It is an important example 
in quality workmanship to use genuine Timken 
Bearings to replace Timkens every time. 


Besides, it is quicker, because Timken service is as 
widespread as the use of Timken Tapered Roller 
Bearings, and genuine Timkens are sure to fit. 


And it’s smarter to use genuine Timkens because 
it insures against the after-grief. It’s far-sighted busi- 
ness to see that the Timken name is on the inner and 
outer races. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


TIMIEIN rere BILAIRIING 








ITH shipments of 7023 Century Sixes and Eights, August 





Hupmobile Sales were 74% greater than the highest 
total in any previous August . . . @ August was the seventh 
consecutive month in which shipments during the cur- 
rent year exceeded any corresponding month in Hupmo- 
bile history...4In eight months’ time, Hupmobile has 
shipped 123 per cent of its entire total production for the year 
of 1927—with four months still to go... 4@For this same 
period, Hupmobile distributors and dealers report the 
remarkable fact that 21.99% of Century Six and 16.14% of 
Century Eight Sales were made without any trades whatever. 
Newly refined in every detail, the new 1929 Century Hupmobiles are 

accelerating the previous record sales of these popular cars. Dealers 


interested in this profitable selling opportunity are advised to act promptly. 


Wire or write today for information on the Hupmobile contract. 


HUPP MOTOR CAR CORPORATION, DETROIT, MICHIGAN 


NEW 1929 HUPMOBILE 
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SIX & EIGHT 








~~ a 











a a Leanne eet : 











September 27, 1928 MOTOR AGE 


——— 


SS 


=~ 




















7 














You Can vouch 
for This 


ie you have ever done much shopwork, 
here is a fact you can vouch for— 








A fan belt that slips can take more 
value out of an engine in one trip than 
can be put back for 100 times the price 
of a new fan belt. 


vidse ’ Isn’t it a sincere protection to your 
=I. nm customers, then, when you lift the hood 
| and inspect the fan belt every time a car 

i eeeeneen ._/ drives up with a hot engine? 





pees ik 
i eeese sane, M\ 
ig seeuecoe oes 
povesoaceses \ 


If you are doing this, you know your 
customers appreciate the service — and 
you are picking up a nice profit from 
these extra fan belt sales. 
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— SECTION OF 


GATES Vx 


MOULDED V BELT 





ITHE V'BELT 
“Shatis built likea ‘ial lire 


60 to 80 endless cords run clear around 
every Gates Vulco V-Belt. Built like a 
cord tire, it is non-stretch and almost 
unbreakable. That ts why the Gates 
Vulco V-Belt is giving extra service and 
pleaing your customers. 





“The Standardized Fan Belt”’ 


GATESV-BELTS 


Manufactured by The Gates Rubber Company, Denver, U. S. A. 
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'Ocoring the Years | 
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~ 
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~ e 2 e . * . 
: because of Distinctive Beauty, Thrilling : 
. \ 
: Performance and Amazing Economy! : 
. Month after month, since the the Bigger and Better Chevrolet : 
. beginning of 1928, Chevrolet has definitely established itself as 
. dealers have held first place in first choice of the nation for 1928! 
. sales and deliveries in the entire a 
. automotive industry—for the auto- And small wonder—for here are 
. mobile they are selling this year provided, in generous measure, all . 
. has swept America from coast to those basic qualities that make a . 
. coast as has no other Chevrolet in | ™0Otor Car easy to sell: marvelous . 
. Chevrolet history! beauty, thrilling performance, de- - 
. q lightful comfort, ay ga 
BE SiliicdaeeChereclieckaretece  Soetingmedvelow peat = 
: deliveredintothehandsofowners Naturally, Chevrolet dealers every- ’ 
- since January Ist! Already, Chev- whereare listed among the sound- : 
. rolet dealers have approached in est and most progressive mer- - 
. sales volume the greatest yearthey chants in their respective commu- . 
| have ever enjoyed! And already _ nities. : 
. : 
. CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN . 
. Division of General Motors Corporation . 
: 
RESELL. AT LOW cost § 
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give the public — 
a SQUARE 
DEAL 


—and this always pays. You can do it 
with Advance Packings—25 uses on every 
car... . Instead of wasting time sending 
a man all over town looking for an odd 
size gaskket—CUT IT YOURSELF .. 
give your customer service and collect the 
cash . 


AEN Unexcelled for Oil and 

a NAX Heat Gaskets 
“Original Blue Sheet’’ 

eco of repairmen will use only TENAX 

compressed asbestos sheet packing—FOR USE 

WHERE THERE IS HEAT—no matter how 

intense. Makes a quality job that stands up. 


For Intake and Oil NM 


Conditio 
een “Sheet Packing”’ 


For use where water, oil, gasoline and grease 
are encountered and where there is NO HEAT. 
Withstands heavy pressure and temperature up 
to 300°. Light in weight—and “THE TOUGH- 
EST OF THE TOUGH.” 

Advance Products have been the standard 

quality packings for automotive replace- 

ment for more than 20 years. Order today 

from your jobber, or write us direct. 


ADVANCE 
PACKING & SUPPLY CO. 
808 W. Washington Blvd. 

| Chicago, IIl. 
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Take a tip from those who 
failed to please 


“Bill Kicker 


“Bill <<icker’’ exploded when he 
found grease-marks and _ scratched 
fenders. Somebody must pay for 
cleaning up—and he doesn’t! 

















The shop that uses CAR OVER- 
ALLS never fails to please cus- 
tomers. CAR OVERALLS save 
profits—protect the car inside and 
out. Strong striped Denim. Serv- 
iceable. Washable. Write for price. 


We are headquarters for 
price tags; repair order 
holders; muslin car covers ; 
shop coats and mechanics’ 


ROAD-AD overalls. 
TIRE COVERS 


Of Meritas enameled cloth. 
Smooth or long grain finish. 
Car Maker’s emblem. Your 
name in colors at slight in- 
crease in price. 


30 x 5.00. ..$.73 each 
31 x 6.00. ..$.79 each 











Keep Klean Auto Products Co., Inc. 
408 E. 176th Street New York City 
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Where other linings fail—use 


Alllbestos 





BRAKE LINING 








O£ the country’s ten largest 
truck fleets, five ... one half 
of them ..... use Allbestos 
Brake Lining for replacement. 


In every case Alibestos brake 
lining replaced other popular 
brands. It gave satisfaction 
where other linings failed. 
Use it! Ask your jobber’s 
salesman. . . . «2. e« e 


Manufactured from the raw 
material by Allbestos Corp., 
Germantown, Philadelphia. . 
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STUDEBAKER 
President 


outsells 


all other Eights! 


Less than a year old, Studebaker’s President Eight is already 
outselling every other eight-cylinder car in the world! 

















- — 


Introduced at the Automobile shows in January and Feb- 
ruary, The President took the lead in eight-cylinder regis- 
tration of Eights in July--six months later. And registration 
figures show that this lead was further increased in August. 


| Four Reasons Why the Public Is Buying 
| | More Presidents Than Any Other 
| Kight-Cylinder Car 


Proven Performance--30,000 miles in 26,326 con- 
secutive minutes -- greatest record for sustained 
speed in history of the world. 


and graceful lines! 


Luxury -- matchless ease of riding due to Stude- 
. baker’s exclusive ball bearing spring shackles. 


A. Value--One-Profit price beginning at $1685 f. o. b. 
| * factory. 


| ) Beauty -- charm -- colors that sing--smart, new 


No wonder the public has chosen it beyond all others! 


The Studebaker franchise gives you not only this Ace of 
Eights selling from $1685 to $2485; but the famous Stude- 
baker Commander at $1435 to $1665; The Dictator at $1185 to 


$1395; and The Erskine Six at $835 to $1045--each a top value 
in its price field--each a record holder--each in keen demand. 


What a line to sell! Where can you match it? 
Your wire will. bring details of this splendid franchise. Send it now! 
Department 5l 
THE STUDEBAKER CORPORATION OF AMERICA, SOUTH BEND, INDIANA 
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SELF LOCKING RADIATOR CAP wi 
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For the New Buick Ca 

HIS beautiful new BUICK MONOGRAM Radi- 
ator Cap is the result of insistent demand from 
dealers and jobbers all over the country, for an easy 
filling, hinged lid radiator cap for the (new) 1929 Buick 
Car. It is positively the last word in design and is 
strictly in keeping with the beautiful new Buick. 

It makes radiator filling easy; something all Mono- Ir 
gram caps do, thus insuring at all times proper 

attention to the car cooling system. This is a chrome , 

plated cap of strictly Monogram quality. If you do st 

not know the name and address of nearest Monogram Pst 

jobber write us, also ask for additional literature. Get | 

your order in immediately to insure its being filled 7 

promptly. lc 

List price, $4.00 ; 

b 

THE KINGSLEY-MILLER CO. z 


625 WEST JACKSON BOULEVARD, CHICAGO, U. S. A. 
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NEW LAPS Systems 





REG. U. S. PAT. OFF. 


with Parts Index System, Bin Loading Diagram, Movit- quick-change dividers 


Stock Record Card furnished for use in Parts Index Board 



















LOCATION 
UNIT | SHELF 


PART 
NUMBER 


LIST 
PRICE 











NAME OF PART MIN, 
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MOVIT, the quick change divider 
fastener that makes every 
bin in a LAPS Sys- 
tem instantly ad- 
justable and 
eliminates the 
use of boltsin 
fastening divi- 
ders. 

























Ss 


Parts Index Board fur- 
nished with every new 
LAPS system. It pro- 
vides a complete stock 
index record for every 
part stored in the bins. 






Parts Bin Load- 
ing Diagram for 
unit 1 of the 2 
unit system in 
background.This 
diagram furnished 
with each system 
indicateslocation 
of bins in car as- 
sembly group 
where parts are 
to be stored. 


ot 


PATENT 
APPLIED FOR 


END IRONS 
forLONG PARTS 







cA 2-UNIT 


LAPS sysTEM 


FLYNHEEL, GROUP 


Instantly adjustable in bin Size and Arrangement — Adaptable to any method of Parts Storage 


Wee you purchase a new LAPS System you __ used exclusively in LAPS and provides for the quick- 
get the following proven advantages of parts est rearrangement of bins or bin sizes possible to 
storage and stock record keeping. keep system up to date with shifting parts stocks 
(1) Correctly designed parts bins for a balanced and new car models. 
stock with labels for every bin. 
_ (2) A parts index system that is adaptable to list- 
ing parts as in any car manufacturer's parts book, or 
in accordance with your own method of listing and 
locating parts, or listing and locating parts numer- 
ically, alphabetically, grouped by car assembly Ask your jobber to give you full details on Lup- 
numerically or grouped by car assembly alpha- ton Auto Parts Storage Systems and make certain 
betically. you get MOVIT, the quick-change divider fastener. 
(3) MOVIT, the divider fastener that makesevery | Manufactured exclusively by David Lupton’s Sons - 
LAPS divider a quick change divider. This feature is | Company, General Motors Building, Detroit, Mich. 


upton Auto Parts SroracE 


(4) A system that will fit your stock require- 
ments. LAPS systems are built in various sizes rang- 
ing from a I unit system carrying a $500 stock, toa 
24 unit system carrying a $16,000 stock. 
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eAs Good 











as They Look 





New Departures give all 
mechanism that smooth, 
free-running precision 


that is the dream of every 





designer and the delight 














of every mechanical man. 
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Fourth Quarter 
Record Breaker 


All Indications Point to New 
Marks for Next Three 
Months 


STOCKS ARE LOW 


NEW YORK, Sept.. 25—Operations 
approximating capacity will be carried 
through to the end of the month in prac- 
eally all leading automobiles and truck 
factories and will bring the total for 
the month well in advance of the 400,- 
000 mark. Indications at the present 
time are that the month will compare 
favorably with the 485,000 total set up 
in August though a minor falling off is 
certain, because of fewer working days 
and the inierference of the Labor Day 
closing. 

Entering the last quarter some de- 
cline in operations will occur from the 
high third-quarter totals, but all signs 
point to the establishment of new 
fourth-quarter records. Dealers are 
far from having caught up with orders 
in many instances and stocks of new 
cars about the country are lower for 
the season than in recent years. Sea- 
sonal declines in sales must be antici- 
pated, but there is every indication that 
these will be gradual. 

Though sales of Ford Motor Co. of 
Canada have reached a point where 
dealers are now able to make deliveries 
within only a few days’ delay, the 
Ford dealers of the United States are 
still weeks behind in deliveries and the 
factory will continue on increasing 
schedule for at least the remaining 
months of the year. 








Von Schlegell Leaves Hupp 

DETROIT, Sept. 24—Arthur Von 
Schlegell, first vice-president, secretary 
and treasurer of the Hupp Motor Car 
Corp., resigned at the annual meeting 
of the directors. Mr. Von Schlegell 
will retain his position as a director. 
As a result of his resignation Ralph 
P. Lyons, formerly comptroller, was 
elected treasurer and George E. Roehm, 
assistant secretary, was made secretary. 





Ruben-Moss Take on Shaler 


NEW YORK, Sept. 24—The Shaler 
Company, Waupun, Wis., has appointed 
Ruben-Moss Company, 17 West 60th 
St.. New York City, to represent it 
in the eastern territory. 





Air Mail Aids 


Contractor in 
Meeting Date 


a eee Se 

ROCKFORD, ILL., Sept. 24 
—The National Lock Company 
of this city this week spent 
$69.95 for postage upon a 44- 
lb. package of locks dispatched 
via air mail to Los Angeles to 
make delivery of the furnish- 
ings on contract schedule. The 
manufacturing company faced 
a penalty of $150 a day for 
non-delivery and in resorting 
to the air mail established a 
local record for the largest air- 
mail shipment from the city. 











Kaufmann Fargo Sales Head 


DETROIT, Sept. 24—Harry A. Kauf- 
mann will be sales manager of Chrys- 
ler Corporation’s newiy organized 
Fargo Motor Corporation, it was an- 
nounced by J. E. Fields, vice-president 
in charge of sales of Chrysler. Mr. 
Kaufmann brings to his new position 
19 years’ experience enjoyed in the 
commercial car and tractor field. He 
joined Chrysler last spring as an ex- 
pert in commercial car merchandising 
and distribution. 





Keegan Joins World Bestos 

PATERSON, N. J., Sept. 27—dJ. 
Frank Keegan has become associated 
with the World Bestos Corp. He will 
be in charge of sales in Illinois, In- 
diana, part of Michigan and Wiscon- 
sin. He is taking the place of William 
H. Sullivan, who has resigned. 





Martin Directing Leco Sales 

CHICAGO, Sept. 24—W. F. Martin, 
for several years president and general 
manager of the Romar Products Cor- 
poration, manufacturers of Romar 
bumpers, 624 S. Michigan Ave., has re- 
signed from that company and disposed 
of his interests. It is announced the 
Romar Products Corporation will con- 
tinue under the guidance of C. P. 
Kraft. | 

Mr. Martin has been elected vice- 
president and director in charge of 
sales of the Lubricating Equipment 
Company. 





Chevrolet Production Up 
DETROIT, Sept. 25—Chevrolet Mo- 
tor Co. production in August totaled 
122,702 against 120,000 in July and 
91,461 in August, 1927. 


Durant Models 
Much Improved 


Changes In Chassis and Body 
Pronounced; “Six” Has 
Seven Models 


EQUIPMENT ADDED 


ELIZABETH, N. J., Sept. 24—Du- 
rant Motors, Inc., has announced the 
new models of the Durant four and the 
Durant six cylinder series “60.” 

Improvements include chromium 
plated exterior hardware and fittings 
and the design of the hoods has been 
improved by the use of double bank 
louvres set in embossed panels. Cowl 
lamps are now standard equipment, as 
are also combination stop and tail 
lights. The wheelbase of the new Du- 
rant six series “60” has been increased 
from 107 in. to 109 in. 

This car is powered with a Continen- 
tal six-cylinder Red Seal motor, de- 
signed especially for it by Durant engi- 
neers, and uses the Lanchester vibra- 
tion damper. 

Bumpers and bumperettes and a new- 
ly designed radiator cap are available 
on the standard line of both cars at a 
slight extra cost. 

The De Luxe models of these two new 
cars are equipped with six wire wheels, 
the two spare wheels being set in 
fender wells in the two front fenders. 

The Durant four-cylinder line, con- 
sisting of two-door sedan, four-door 
sedan, coupe and roadster, together 
with two De Luxe models, the De Luxe 
four-door sedan and De Luxe roadster, 
ranges in price from $595 to $775, F. 
O.B. Lansing, Michigan. 

The new Durant six series “60” has 
seven models, the four-door sedan, two- 
door sedan, coupe, roadster, De Luxe 
four-door sedan, De Luxe cabriolet and 


De Luxe roadster, ranging in price from 
$775 to $935, F.O.B. Lansing, Michigan. 





Fisher and Seaman Sail 

NEW YORK, Sept. 19—Charles T. 
Fisher, vice-president of General Mo- 
tors, and Harold B. Seaman, president 
of the Seaman Body Corp., sailed to- 
day aboard the S.S. Berengaria for 
Europe. While abroad they will visit 
the Paris and London shows and make 
a study of recent developments in the 
European automobile industry. 
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Factory Payrolls 
Much Higher 


August, 1928, Employment is 
31 Per Cent Over 
August, 1927 


WASHINGTON, Sept. 24—An in- 
erease of 1.5 per cent in employment 
and 9.2 per cent in payroll totals in 
manufacturing industries of the United 
States—the greatest gain in 6 years— 
was recorded by the Bureau of Labor 
Statistics of the Department of Labor 
for the month of August, 1928, over the 
preceding month. 

The statistics for August are based 
on returns made by 11,097 establish- 
ments in 54 of the principal manufac- 
turing industries of the United States, 
with 3,111,655 employees on their pay- 
rolls which amount weekly to the com- 
bined total of $84,249,130. 

Outstanding increases in employment 
percentages were noted in the automo- 
bile industry in August, 1928, over July, 
1928, while 39 other industries also 
showed advances. The gain in the auto- 
mobile industry’s employment was 31.2 
per cent this August over 1927. 





Tunnel to Cost $1,500,000 

OAKLAND, CAL., Sept. 21—The 
new tunnel for the Victory Highway, 
which will pierce the Contra Costa hills 
and connect Alameda and Contra Costa 
Counties, or Oakland and a group of 
other cities, will cost, complete, $1,500,- 
000, according to a survey just com- 
pleted by a special engineering com- 
mission. 

The tunnel itself will cost $703,000 
and connecting roadways will absorb 
the balance. The two counties will 
form at once a joint highway district 
to raise tunnel funds and the connect- 
ing Victory Highway portion will be 
built from state appropriations. 





Sweeney Gets Trip East 


SAN FRANCISCO, Sept. 22—Frank 
Sweeney, salesman for the Willys- 
Knight, Overland and Whippet cars in 
this territory, has left for the Willys- 
Overland factory at Toledo, as a re- 
ward for having proved himself the 
premier salesman for these cars in this 
territory. He set another world’s rec- 
ord. He has won that prize four times. 





Edward G. Budd Exhibit 

PHILADELPHIA, Sept. 25 — The 
Edward G. Budd Manufacturing Co., 
Philadelphia’s largest manufacturing 
plant, will have a comprehensive ex- 
hibit at the Exposition of the American 
Society for Steel Treating, Oct. 8 to 
12. Among other important items of 
its display, the Budd company will ex- 
hibit a number of single piece steel 
stampings typical of the million or 
more all-steel automobile bodies it 
makes every year in its Philadelphia 
and Detroit plants. 
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C.K. Whittaker 


HE recent consolidation of 

Studebaker and _  Pierce- 
Arrow created a number of 
changes in the executive per- 
sonnel of Studebaker. 


- meee 


G. E. Read 


C. K. Whittaker, formerly 
district manager of Central 
and Southern’ branches, is 
manager of branches. G. E. 





L.S.Morrin 


Read, formerly manager at 
Omaha, is manager of Central 
and Southern branches. L. S. 
Morrin, succeeds Mr. Read. 
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Fisher Body Plant 
for Oakland, Cal. 


New Factory to Build Bodies 
For Use in || Western 
States 


OAKLAND, CAL., Sept. 24—This 
city is to be the home of another auto- 
motive industry, involving the invest- 
ment of half a million dollars. 

The Fisher Body Corp. will begin 
construction of a factory for its prod- 
uct immediately, it is stated. This will 
be the first complete body parts depot 
and service repair factory in the indus- 
try to be located at such a distance 
from the home plant. From this plant 
Fisher bodies will be distributed to 11 
western states. It will be located in 
Emeryville, an Oakland suburb. It will 
occupy an entire block. The land and 
building will cost $150,000, the balance 
being devoted to equipment and fur- 
nishings. More than 100 men will be 
employed and _ several departmental 
foremen will be brought from eastern 
headquarters. 





Graham-Paige Takes Prizes 


DETROIT, Sept. 22—Switzerland’s 
first international elegance competition, 
held recently at Lucerne, brought 
marked honor to the Graham-Paige, 
which was the only American car to 
win a prize. 

Thirty leading makes of European 
and American automobiles were parad- 
ed before the board of judges. First 
and second prizes went to custom-built 
European cars, an _  I[sotto-Fraschini 
(Italian) and a Martigny (Swiss). An 
eight-cylinder Graham-Paige five-pas- 
senger sedan was third, winning the 
highest award for cars carrying stand- 
ard. production. bodies. 

In a similar contest at Karlsbad, 
Czechoslovakia, a Graham-Paige took 
the prize in its class, defeating such 
European cars as the Skoda, Horch, 
Isotto-Fraschini, and Tatra, besides 
other American entries. 





Belden Appoints Hofman 

CHICAGO, Sept. 24—The Belden 
Manufacturing Co. announces the ap- 
pointment of Charles Hofman, City 
Bank Building, Kansas City, Mo., as 
the Southwest representative of the 
Belden line of automotive, electrical 
and radio products. Mr. Hofman cov- 
ers western Missouri, Kansas, Ne- 
braska and Colorado. 





E. V. Blake Joins Belden 

CHICAGO, Sept. 25—The Belden 
Manufacturing Co. announces the ap- 
pointment of E. V. Blake, who will 
travel southern Ohio, southern Indiana, 
southern Illinois, St. Louis and Ken- 
tucky, in behalf of the Belden line of 
automotive, radio and electrical prod- 
ucts. The entire line is merchandised 
through jobbers in that territory. 
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Start Test Run 


T'Homas J. LITLE, JR., Marmon chief engineer (left) and members of his staff just before the start of a trans- 


continental test run in a New Series Marmon 68 Sedan 








Lincoln Electric Changes 

CLEVELAND, Sept. 22—The Lin- 
ecoln Electric Co. of Cleveland, Ohio, 
announces the opening of a San Fran- 
cisco office in charge of W. S. Stewart. 
A complete stock of “Linc-Weld” mo- 
tors and “Stable-Are” welders and arc 
welding supplies is being carried. L. 
P. Henderson, formerly of the Chicago 
office, has been transferred and put in 
charge of the Minneapolis district. 
Robert Notvest has been transferred 
from Kansas City to Indianapolis 
where he will have charge of the In- 
dianapolis district. R. E. Mason has 
been sent to Kansas City to replace 
Notvest. N. L. Nye has been stationed 
at Akron, Ohio, under the direction of 
R. P. Tarbell, manager of the Cleve- 
land district. 


Hambly Sails For Europe 
NEW YORK, Sept. 24—Frank L. 
Hambly, export manager of the Mar- 
mon Motor Car Co., sailed for Europe 
Sept. 22, to confer with Marmon deal- 
ers there regarding the introduction of 

the new series Marmon 68 and 78. 
While in Europe Mr. Hambly will 
visit Marmon representatives in Eng- 





land, France, Germany, Switzerland, 
Italy and Spain and will attend the 
two great international automobile 


shows scheduled for October. 





Mather Leaves Graham-Paige 

DETROIT, Sept. 21—G. Clark 
Mather has resigned as consulting en- 
gineer with the Graham-Paige Motors 
Corp. He was formerly chief engineer 
of the Paige-Detroit Motor Car Co. 





Armstrong Addresses Maine Assn. 

NEW YORK, Sept. 21—Richard S. 
Armstrong, of the legal department of 
the National. Automobile Chamber of 
Commerce, addressed the Maine state 


automobile association and the governor 
of Maine, at Augusta, Thursday, Sept. 
20. He spoke in behalf of the uniform 
highway traffic ordinance which recent- 
ly was recommended by the Hoover 
Conference. The purpose of the meeting 
was to study this ordinance and make 
plans for its adoption by the State of 
Maine during the coming legislative 
session. 





Editorial Staff of Combin- 
ed Automobile Trade 
Journal and Motor 
Age Announced 


Don Blanchard has been made 
editor of the combined AUTOMoO- 
BILE TRADE JOURNAL AND Moror 
AcE, the first issue of which will 
appear on Dec. 1, 1928. 


Mr. Blanchard has been editor 
of Commercial Car Journal, a 
publication devoted to the in- 
terests of truck dealers, for the 
last year and a half, and prior to 
that time was associated with the 
sales promotion department of 
AC Spark Plug Co., and with the 
Chilton Class Journal Co., as field 
editor, contacting both the in- 
dustry and the trade. 


A. V. Comings, for many years 
editor of Automobile Trade Jour- 
nal, will be associated with the 
new publication as manager, 
Trade Relations Division. 


Sherman Swift will be man- 
aging editor of the new publica- 
tion. Technical editors will be 
Paul Dumas, C. Edward Packer 
and W. K. Toboldt. 

























































New De Soto Dealers 


HARTFORD, CONN., Sept. 21— 
Aaron G. Cohen, Inc., distributor of the 
De Soto, has appointed the following 
dealers as associates: The Central 
Garage, Stafford Springs; Moses Motor 
Sales, Unionville; Perkins Motor Sales, 
Windsor Locks; Machell Motor Sales, 
Manchester; Barrows & Goslee, Hock- 
anum, and the J. B. Moran Co. of New 
Britain. The distributor is developing 
a sizable sales organization through- 
out the territory. 


Cars Chosen As Prizes 

CHARLOTTE, N. C., Sept..24—The 
universal desire of the American people 
to own automobiles again was recog- 
nized when two daily newspapers here 
put on intensely competitive circulation 
building campaigns. In each case all 
but one of the numerous major prizes 
offered were automobiles, the total re- 
tail value of these cars being approx- 
imately $21,000. 


C. I. T. Branches Now 80 

NEW YORK, Sept. 24—Commercial 
Investment Trust Corp. has opened 
local offices in Jersey City, N. J.; Green- 
ville, S. C.; Erie, Pa.; Nashville, Tenn., 
and at Poughkeepsie and Utica, N. Y.., 
thus raising the number of complete 
branch offices to 80. This number does 
not include its foreign activities. Each 
of these offices is a completely function- 
ing company who:ly owned by the cor- 
poration. 


Charles Griffin Promoted 

GREENFIELD, MASS., Sept. 25— 
Charles Griffin has been promoted to 
the post of general manager of W. 
S. Cassidy, Inc., Hudson and Essex 
dealer here and in Turners Falls. He 
has been with the establishment nine 
years. 














12 


Motor Age 











The 


Automotive Calendar 








SHOWS 
Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27 


Baltimore, 5th Regiment Ar- 
mory, Jan. 19-26 

Boston, Mechanics Blidg., 
March 2-9. 

*Chicago, National, Coliseum, 
Jan. 26-Feb. 2. 

Cincinnati, Music Hall, Jan. 
13-19. 

Cleveland, Public Auditorium, 
Jan. 26-Feb. 2. 

Dallas, Texas, Oct. 6-21. 

Denver, Colo., Auditorium, 
Feb. 11-16. 

Detroit, Convention Hall, 
Jan. 19-26. 

Eastern States Exposition, 
Springfield, Mass., Sept. 16-22. 

Kansas City, Mo., American 
Royal Bidg., Feb. 9-16. 

Los Angeles, Washington 
Park, March 2-10. 

Louisville, Ky., Armory, Jan. 


Milwaukee, Wis., Auditorium, 
Jan. 12-19. 





National Standard Parts As- 
sociation, Cleveland Auditorium, 
Oct. 29-Nov. 3. 

Newark, N. J., Jan. 12-19. 

*New York, National, Grand 
Central Palace, Jan. 5-12. 

Peoria, Ill., Feb. 5-9. 

Philadelphia, Commercial 
Museum, Jan. 12-19. 

Salon, Automobile Salon, Inc., 
Hotel Drake, Chicago, Jan. 26- 
Feb. 2. 

Salon, Los Angeles Motor Car 
Dealers Assn., Biltmore Hotel, 
Oct. 17-20. 

Salon, Automobile Salcn, Inc., 
Hotel Biltmore, Los Angeles, 
Feb. 9-16. 

Salon, Automobile Salon, Inc., 
Hotel Commodore, New York, 
Dec. 2-8. 

Salon, Automobile Salon, !nc., 
Palace Hotel, San Francisco, 
Feb. 23-March 2. 

San Francisco, Civic Audi- 
torium, Jan. 26-Feb. 4. 

Springfield, Mass., Municipal 
Auditorium, Feb. 25-March 2. 

St. Louis, City Market Bidg., 
Feb. 4-9. 

Syracuse, Feb. 4-9. 


Oct. 10—Marketing Annual for 1929—Motor World Wholesale. 
Nov. 17—Production and Factory Equipment Issue—Automotive Industries. 


Pennsylvania Automotive As- 
sociation, Allentown, Pa., Oct. 
15-16. 

World Motor Transport Con- 
gress, Rome, Sept. 25-29. 


CONVENTIONS 
Automotive Equipment As- 


sociation, Coliseum, Chicago, 
Oct. 22-27. 

National Standard Parts As- 
sociation, Hollenden Hotel, 


Cleveland, Oct. 29-Nov. 3. 

Ohio Council, National Auto- 
mobile Dealers’ Association, 
Hotel Gibson, Cincinnati, Sept. 
13-14, ; 

S.A.E. 

Detroit, Book-Cadillac, An- 
nual Meeting, Jan. 15-18. 

Newark, Robert Treat Hotel, 
— Meeting, Oct. 


New York, Annual Dinner, 
Hotel Astor, Jan. 10 
RACES 

SE irae heed eel Oct. 12 





*Will have special shop equip- 
ment exhibit. 








G.M. Gives Porto Rico $5,000 

NEW YORK, Sept. 22—W. D. Sul- 
livan, managing director of the General 
Motors Export Co., has cabled J. C. 
Hitchman, general manager, Insular 
Motors, San Juan, Porto Rico, authority 
to contribute $5,000 to the Porto Rican 
government for relief work. The Porto 
Rican personnel of General Motors has 
been instructed to devote itself to relief 
activities. 

Radio Heard 12 Hours Later 

NEW YORK, Sept. 22—The New 
York office of the General Motors Ex- 
port Co. has just been notified by W. D. 
Hopson, General Motors branch man- 
ager at Perth, Western Australia, that 
on the morning of July 3 he and his 
family at their home in Perth listened 
to a radio program broadcast by the 
General Motors Family Party on the 
evening of July 2 from New York City. 
It was 9.30 p. m. in New York and 
9.30 the following morning in Perth 
when the Hopsons tuned in on a pro- 
gram being broadcast 12,500 miles 
away. 


Willys Office for Carolinas 

CHARLOTTE, N. C., Sept. 25— 
Sales and distribution control head- 
quarters for the business of the Willys- 
Overland Company in North Carolina 
and South Carolina were established 
here under the direction of F. M. 
Brown, of the company’s home office at 
Toledo. 








Fisk Rubber Net Drops 
Fisk Rubber Co. and subsidiaries re- 
port a net loss of $4,983,134 for the 
first six months of 1928. This loss is 
dne primarily to write down of crude 
rubber inventories and crude rubber in 
finished goods and work in process in 

market valuation as of June 30. 


This loss contrasts with a net profit 
of $1,717,307 for the eight months end- 
ed June 30, 1927, which was equal after 
dividend on converted stock to 88 


cents a share on outstanding common 
stock. 





Pontiac Plans Airport 

DETROIT, Sept. 23—The City of 
Pontiac has purchased 160 acres as the 
site for a municipal airport Tuesday. 
The purchase price was $130,500. Steps 
will be taken immediately to get the 
property in shape and to build a hangar 
for the landing of airmail planes in 
six weeks. 





Hirsch to Handle Century 

SAN FRANCISCO, Sept. 22—Jay 
Hirsch, popular member of the auto- 
motive industry in the West, has been 
named as Pacific Coast distributor for 
the Century Tire Co. of Chicago, with 
this city as the central distributing 
point. Until a few months ago he was 


head of the Kenyon Rubber Co. of 
California. 





Specializes on Doctors’ Cars 

ROCHESTER, N. Y., Sept. 23—P. 
R. Keating and William S. Groell have 
entered the garage business for them- 
selves under the firm name of Keating 
and Groell. The new firm will specialize 
in Buick service and fast night work 
on physicians’ cars. 





Raney Chevrolet Chartered 
WILMINGTON, N. C., Sept. 22— 
Raney Chevrolet Co. has been chartered 
to deal in automobiles with an author- 
ized capital stock of $50,000 and 
$20,000. 


Open Abbeville Auto Co. 
ABBEVILLE, ALA., Sept. 21—The 
Abbeville Auto Co. opened here recent- 
ly. The firm is owned by H. W. Owens 
and O. G. Hardwick. 





More New Cars Sold in N.C. 

RALEIGH, N. C., Sept. 24—New 
car sales totaling 7210 were made in 
North Carolina in August, as compared 
with 6950 sales made in July, according 
to tabulations just announced by 
Sprague Silver, director of the North 
Carolina automobile license bureau 
here. He said “North Carolina should 
go this year well above its best previ- 
ous record, if the volume of sales for 
the first eight months is maintained.” 
He estimated that the total may mount 
to approximately 65,000 new cars for 
the year. 


Sells 76 Cars in July 

SEATTLE, Sept. 25—To W. M. 
Dancy, salesman for the Sands Motor 
Company, Studebaker-Erskine distrib- 
utor of Seattle, let loud praises be sung. 
In the archives of selling achievement 
should go his name as a champion— 
for he sold 76 automobiles during July. 

This broke all records for a single 
month’s business on the part of any one 





‘ salesman of the company and is be- 


lieved to be a record among all automo- 
bile salesmen. The best previous total 
monthly record (in Seattle at least) is 
45 cars—made by J. E. Kinnebrew of 
the Sands Motor Company. 





Leases New Building 


MEMPHIS, TENN., Sept. 25—Je- 
rome P. Parker-Harris Co., Packard 
dealer, has just leased a building at 
Lauderdale and Monroe Ave. formerly 
occupied by Moon Motors Corp. 





New Delco-Remy Unit 
ANDERSON, IND., Sept. 23—The 
Delco-Remy Corporation, employing 
8900 persons in its Anderson plants, 
announces that another unit, a large 
foundry, will be ready for operation 
October 1. 





Septe 








> Tf) 


air 
use 
tra 


cist 
oth 


TOOAOQD Sf 











September 27, 1928 




















Willys Again Adds to Plant 


T HIS ‘new addition to the Willys-Overland plant at Toledo was completed in record time, necessitated by the increased 

Whippet and Willys-Knight production program. The new building is 840 feet long, 102 feet wide and four stories high, 

containing eight acres of floor space. The roof of the new structure may be used to store cars thus adding materially 
to the floor space of the plant which is one of the largest in the entire industry 


ee Rance 








Oil Company Takes to Air 


SAN FRANCISCO, Sept. 21—The 
Union Oil Co. has bought three more 
airplanes, making four in all, to be 
used mainly in contacting the aviation 
trade on the Pacific Coast. One will 
fly from Seattle, one from San Fran- 
cisco, one from Los Angeles and the 
other all over the coast. 





“Shop Profits” by Duggan 


DETROIT, Sept. 22—“Shop Profits” 
is the title of a 47-page booklet which 
has been written by Tom O. Duggan, 
merchandising service director of the 
National Standard Parts Association. 
The booklet is being printed in large 
quantities by the National Standard 
Parts Association and is being made 
available to various members of the 
association for distribution among 
their customers. 

Mr. Duggan tells of the marked ad- 
vantage to the service shop operating 
on the Flat Rate Plan and he produces 
facts and figures to show the necessity 
of the repair shop taking its place in 
the new scheme of things. 





Harter Hull Adds Dealer 


BALTIMORE, Sept. 21—The Harter 
B. Hull Co., distributor of Dodge Broth- 
ers cars and Graham Brothers trucks, 
has announced the opening of O’Brien- 
Gemmill, Inc., new associate dealer, in 
the southern section of the city. Phil 
O’Brien is president and W. Hugh 
Gemmill is a member of the firm. Both 
are well-known in the trade. 





Continental Adds Air Dept. 
DETROIT, Sept. 25 — Continental 


Motors Corp. is actively entering the 
field of aviation, it was revealed today 
when W. R. Angell, executive vice- 
president, announced the establishment 
of an aeronatuical division to be headed 
by Robert Insley, who has resigned as 
assistant chief of the powerplant 
branch of McCook Field. 


N. Y. Chevrolet Branch Moves 

NEW YORK, Sept. 17—Chevrolet 
Motor Co. will move its salesroom on 
Oct. 1, from the present location at 
Broadway and Fifty-seventh St. to im- 
proved quarters on the corner of Broad- 
way and Sixty-second St. 


McAdams Co. at New Britain 

NEW YORK, Sept. 24—J. C. McAd- 
ams Co., manufacturer of radiator shut- 
ters and locking devices, formerly 
located in Long Island City, have moved 
to New Britain, Conn. 











Defiance Convention 

TOLEDO, Sept. 23—District man- 
agers of Defiance Spark Plugs, Inc., 
recently held a sales conference here. 
Courtenay D. Lewis, Chicago; Frank 
W. Morton, Great Lakes district, and 
Arthur M. Grant, New York, are aiding 
company officers in formulating a 
nation-wide development program. 


New Tire-Size Folder 

The Northern Rubber Co., in accord- 
ance with its annual custom, has pre- 
pared an authentic and comprehensive 
folder on tire sizes, showing the sizes of 
tires required for all cars and all 
models over the four-year period, 1926- 
29 inclusive. This folder will be sent 
free on request. 





G. M. Truck Awards $5,000 


PONTIAC, MICH., Sept. 24—Twenty 
winners of cash prizes totaling $5,000 
in the “Better Delivery” Letter Contest 
conducted by the General Motors Truck 
Co., were announced here today. 

The judges were Walter C. Boynton, 
of the Automotive Daily News; Ken- 
neth A. Moore, National Automobile 
Chamber of Commerce, and G. C. 
Schink, director of traffic, Detroit Police 
Department. 

No letters submitted in the contest 
are to be made public. Inasmuch as 
the rules of the contest called for let- 
ters either of praise or criticism, it is 
felt by the General Motors Truck offi- 
cials that possible embarrassment will 
be avoided by withholding the letters. 





Gets Renewal Or Ler 


GRAND RAPIDS, Sept.’ 24—Hayes 
Body Corp. has received renewal orders 
for next season’s requirements of Fly- 
ing Cloud bodies from the Reo Motor 
Car Co. 


W. F. Martin Leaves Romar 


CHICAGO, Sept. 22—W. F. Martin, 
for several years president and general 
manager of the Romar Products Corp., 
manufacturers of Romar bumpers, has 
resigned from that company and dis- 
posed of his interests. It is announced 
the Romar Products Corp. will continue 
under the guidance of C. P. Kraft. 

Mr. Martin has been elected vice- 
president and director in charge of 
sa‘es of the Lubricating Equipment Co., 
manufacturers of the Leco cylinder 
lubricator, whose factory is located on 
the northwest side of Chicago. 
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Auburn Wins Races 
in [Two Continents 


Speedster and C abriolet 
Models Take First Prizes 
In Foreign Events 


AUBURN, IND., Sept. 21—Strictly 
stock Auburns, a speedster and a cab- 
- riolet model, have won first place in 
races in Europe and South America, 
against a field made up of American 
and foreign-made cars. 
The 115 speedster was an easy victor 
at Athens, Greece, in the Kilometric 
Run, one of the annual sports events 
of that city. The average one-way 
speed was 155 kilometers an hour. 
In the annual Ejight-Kilometer Hill 
Race, which is one of the most pic- 
turesque events of the Grecian capital, 
the same Auburn speedster captured 
first place by making the distance in 
9 min. and 9 sec, The road up this 
hill is extremely steep and turns are 
sharp and dangerous. 
The Touring Club of Greece officially 

presented the drivers of the Auburn 
speedster with two cups and two gold 
medals. 

At Esperanza, Sabta Fe in Argen- 
tine a strictly stock Auburn cabriolet 
won first place in the annual automo- 
bile races against a similar field of 
American and foreign-made cars. 





Lift Toll From Bridge 

BALTIMORE, Sept. 22—A parade 
in which more than 1000 decorated 
automobiles will take part will mark 
the lifting of tolls on the Havre de 
Grace-Perryville Bridge, over the Sus- 
quehanna River. It has been announced 
that the toll will be eliminated begin- 
ning Oct. 1 and on that date a large 
celebration will be held under the direc- 
tion of Mayor Pennington, of Havre de 
Grace. 





Wallace Lynn on Coast 
CHICAGO, Sept. 25—wWallace R. 
Lynn with offices in San Francisco is 
representing the Belden Manufacturing 
Co. and covers the entire Pacific Coast. 





Motor Sales Opens Station 
HENDERSON, N. C., Sept. 25—The 
Motor Sales Co., of Warrenton, N. C., 
agents for three counties for Oakland 
and Pontiac cars, have opened a sales 
and service station here. The Warren- 
ton agency will be continued. 





Mullins Mfg. Income Up 33 Per Cent 

NEW YORK, Sept. 22—Mullins Mfg. 
Corp. reports net income for the month 
of August before taxes of $100,640. 
This compares with $75,704 for the 
same month last year. Income for the 
eight-month period ending August 31 
was $638,522, or $5.88 a share, on com- 
mon stock. This compares with $405,- 
962, or $3.55 a share, for the corre- 
sponding period of 1927. 
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N commercial competition, as in war, manpower plays a very important part. In 
a full-page editorial in The Willys-Overland Starter, the importance of this factor 


in the highly competitive automobile business is stressed by L. G. Peed, general sales 
manager. 


“The problem in our business today,’’ he writes,’’ is to get in contact with 
buyers. And for every contact a man is required. One man can make just 
so many contacts in the course of a day. The number of buyers we can con- 
tact, then, is determined by the number of men we have to make the contacts. 
Once again, it is a question of manpower. In our competition with manufac- 
turers, in your competition with dealers, your success and ours will be deter- 
mined by manpower. If the dealers with whom you compete have more men 
to contact buyers, they wiil sell more cars. 


“That makes our course clear. We've got to match our competitors man for man, 
if we want to break even with them. If we expect to pass them, we must have greater 
manpower than they have. 


“Put on manpower and the result of it will be reflected in your balance 
sheet.” 


Were inclined to agree with Mr. Peed if he makes his contentions with the under- 
standing that all other things are equal. Obviously capable direction of manpower 
is so important a factor in automotive competition that many a firm with a handful 
of salesmen and an able sales manager has it all over a competitor with an army of 
salesmen and an inefficient general. Napoleon with inferior numbers won many a 
battle—and easily—from foes possessing greater manpower. 


The Peerless Co-Operator seems to be of the opinion that manpower isn’t every- 
thing, to wit: ‘““Write this down in your book—any dealer will make more money out 
of any line, and keep on making it longer, if he has used certain priceless, intangible 
factors in his business to give him a rating above his competitors in efficiency and 
courtesy in all contacts with owners and prospects.” 


Anent salesmen and selling, George A. Nicol, Jr., of the Johns-Manville 
Corp., has the following to offer in The J-M Circle: 


“He who sells must be convincing—yet not too much so. He must be 
pleasant—but should avoid false geniality. Selling is a game—and like all games 
must be played according to the rules. In golf you must bring to your stroke the 
finest rhythm, timing and the proper follow-through. Selling calls for even more 
careful balance—for you are playing with human nature—a game that requires 
all your intelligence, nerve and self-control. 


“Will to do, imagination, enthusiasm, loyalty and untiring work are the greatest 
assets of the salesman who succeeds. Know your line—size up your prospect and tell 
him what (your firm) can do for him. There is no particular time or place for suc- 
cess. There is mighty little difference .in make-up between those who win and those 
who whine.” 


In lighter mood and about the opposite sex, The Broadcaster of McQuay- 
Norris dishes out this poetical porridge: Girls when they went out to swim once 
dressed like Mother Hubbard; Now they have a bolder whim: They dress more 
like her cupboard. 


An article in the Dodge Dotted Line entitled ‘‘Make the Used Car Bulletin 
Board a Door to Sales’’ furnishes a few hints that should be helpful to dealers. 
We quote excerpts from the article: 


“A salesman in an establishment equipped with a (good-looking, attractive) board 
has a definite advantage over a salesman who works unaided by effective display (o/ 
used car bargains). And successful dealers make this advantage good by consistent, 
careful checking of the bulletin board to insure that the items listed represent cars 
actually in stock. When a possible purchaser enters a used car salesroom and asks 
to see a car listed on the bulletin board, it is essential that the car in question be on 
hand, and in condition to be shown and driven away. 
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More Warehouses 
For Chevrolet Co. 


Building Program Planned to 
Improve Service to 
Owners 


DETROIT, Sept. 25—The parts and 
service division of Chevrolet Motor Co. 
has been since the first of the year 
quietly carrying on a building program 
amounting to hundreds of thousands of 
dollars. This has added to the com- 
pany’s plants five zone warehouses, now 
in use, and calls for construction of 
three more before Jan. 1. In addition, 
major supply depots in Atlanta and 
Kansas City have been built and put 
into operation this year. 

Los Angeles, Houston, Omaha, Phila- 
delphia and Cleveland are the centers 
which have seen warehouses already 
built and opened for use. Work is to 
begin this fall on others in New Or- 
leans, Fargo and Indianapolis. The 
New Orleans warehouse is scheduled 
to open in November, the Fargo ware- 
house in December and the Indianap- 
olis warehouse in January. 

The warehouses and depots carry sev- 
eral hundreds of thousands of dollars’ 
worth of stock, and represent, there- 
fore, a very important factor in the 
commercial life of the communities in 
which they are located, Mr. Little, 
manager of the parts and service divi- 
sion, said. 

Aside from the building activity, the 
divisional program for 1928, as out- 
lined by Mr. Little, is also concerned 
with Boston and Denver, cities where 
now existent warehouses will be va- 
cated this fall for new quarters because 
present facilities have proved inade- 
quate. Thus before the year closes the 
parts and service division will have new 
warehouses in each of 10 cities. 

In every instance between 5000 and 
6000 sq. ft. of space has been set aside 
in these warehouses for use of the zone 
sales schools. The warehouses also 
house the offices of the zones sales man- 
agers and their staffs. All of the new 
buildings have been built according to 
plans and specifications of Chevrolet 
Motor Co. 

With this year’s additions the total 
number of Chevrolet zone warehouses 
will be increased to 20. Other cities in 
which they are located are Baltimore, 
Pittsburgh, Charlotte, S. C.; Jackson- 
ville, Fla.; Des Moines, Iowa; Minne- 
apolis, Minn.; Memphis, Tenn.; Dallas, 
Tex.; Oklahoma City; Denver, Port- 
land, Ore. 





Marmon Motor Co. Net 

Marmon Motor Car Co. reports net 
earnings in the first six months of 1928 
of $1,288,598 after all charges but be- 
fore Federal taxes. This compares with 
earnings of $1,239,532 in the full year 
ended June 30, 1927. The company re- 
ports unfilled orders the greatest in its 
history for mid-year operations. 











Wholesale Head | 








J. H. Dutch 
HE gentleman with the 
quizzical smile was_ re- 


cently made wholesale head of 
Richards - Oakland, Detroit. 
When you read the news in 
last week’s MoToR AGE, you 
doubtless wondered how he 
looked—here’s how. 











Distributor is Broadcaster 

CHARLOTTE, Sept. 24—Though he 
has the biggest automobile distributing 
business in the prosperous Carolina 
territory, C. C. Coddington, of Char- 
lotte, head of C. C. Coddington, Inc., 
Buick distributor and president of the 
National Automobile Dealers’ Assoc- 
iation, takes time to play around with 
radio. He is the owner of broadcasting 
station WBT. The very expensive 
equipment he had atop of his five-story 
building here has been outgrown, and 
Mr. Coddington has invested another 
$100,000 in a new station, located about 
ten miles from this city. The studio re- 
mains in the Coddington building, 
which is connected with the broadcast- 
ing station by a direct wire and by an- 
other direct wire over which come 
for broadcasting here the programs put 
out by one of the nation’s greatest net- 
works. 





Wholesaler Aids Government 

CHARLOTTE, N. C., Sept. 25—Two 
purposes now are being served, instead 
of one as in the past, by the study that 
is being given to the problems of dis- 
tribution by Joseph G. FitzSimons, of 
Charlotte, head of the Carolinas Auto 
Supply House. Mr. FitzSimons re- 
cently was appointed to membership on 
the United States Chamber of Com- 
merce’s committee to seek means of 
facilitating distribution and to assist 
the Federal government in making 
studies of distribution problems. 


Willys Net Earnings 

For the first six months of this year 
Willys-Overland had net earnings, after 
deductions for Federal taxes but before 
stock requirements, of $5,641,517.27. 
After preferred stock dividends the 
earning rate was $2.01 per share on the 
common stock. 
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Short Month 
Lowers Output 


Higher Curtailment Seen But 
Average Is 60 Per 
Cent Up 


NEW YORK, Sept. 19—From pres- 
ent indications, this month’s production 
of automotive vehicles will fall under 
the August level, but the principal rea- 
son is the fewer number of working 
days. The large producers, in the main, 
have kept output up to the best figures 
of last month. A slight tendency to 
curtailment is currently observable, but 
the general level is at least 60 per cent 
over the corresponding period of a year 
ago. 

Both foreign and domestic demand 
has accounted for the strong production 
of recent months, and continues to be 
above normal for the season. Whether 
the industry will experience the sharp 
reduction in activity that has charac- 
terized the closing months of the last 
two years remains to be seen, but the 
fact that Ford will be increasing out- 
put for some months to come is a guar- 
anty that the early winter months will 
maintain a good ratio of increase over 
last year’s marks. 

Heavy orders are still being placed 
for automotive parts and raw mate- 
rials. Some of the manufacturers of 
original equipment are actually behind 
on orders, an unusual condition at this 
time of year. The original equipment 
group of companies, as a whole, has 
fared very well in 1928, fairly stable 
prices having accompanied the larger 
volume of business. 








Wins Golf Tournament 

HARTFORD, Sept. 21—D. A. Har- 
rington, treasurer of the Harrington 
Hudson Co., distributor of the Hudson 
and Essex, carried off the high honors 
in the golf tournament of the Hartford 
Automobile Dealers Association held at 
the Wanapnaug Country Club today. 
Harrington had a gross score of 87 
for the tough 18-hole course. 

Russell P. Taber, president of Russell 
P. Taber, Inc., distributor of the Reo, 
and F. W. Williams, president of F. W. 
Williams, Inc., distributor of the Loco- 
mobile and Durant, were high men in 
the money class. 

Following the tournament there was 
a dinner and meeting in the club house. 
This was the first tournament held 
under the auspices of the association 
this season. 





G.M. Seockholdere Increase 


NEW YORK, Sept. 19—Stockholders 
of General Motors Corp., including both 
common and preferred stock, for the 
third quarter of 1928 number 71,682 as 
compared with 70,399 in the previous 
quarter. This also compares’. with 


57,190 for the corresponding quarter of 
1927. 
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Meeting of G.M. 
Heads Planned 


Foreign _ Representatives 
Called for Meeting in 
United States 





NEW YORK, Sept. 24—J. D. Mooney, 
president of the General Motors Export 
Co., today issued a call for a regional 
and managing directors’ conference to 
be held in the United States beginning 
May 22, 1929. 

Executive heads of all the overseas 
assembly plants and warehouse opera- 
tions of General Motors will attend 
a week’s conference to be held at 
Shawnee-on-Delaware, will visit each 
of the General Motors automobile, 
truck and body factories in Detroit, 
Flint, Pontiac, Lansing, Oshawa, the 
research laboratories at Detroit and 
the proving ground at Milford, Mich. 
Twenty-six delegates will attend from 
Europe, South America, the Far East 
and the Caribbean. 





Gardner Exports Up 94 Per Cent 


ST. LOUIS, Sept. 24—Export orders 
of Gardner cars for the month of 
August showed one of the largest in- 
creases for a summer season in the his- 
tory of the company, according to T. 
F. Fowler, director of exports of the 
Gardner Motor Co., Inc. An analysis 
of the export situation for August 
shows an increase in exports of 90 per 
cent over those of August, 1927. 





Vehicle Conference in Cal. 


SAN FRANCISCO, Sept. 21—More 
than two score amendments to the Cali- 
fornia motor vehicle act, designed to 
increase safety and facilitate traffic, 
were offered by delegates to the recent 
Motor Vehicle Conference of California, 
held here. The proposed changes in 
the law were referred to the confer- 
ence’s executive committee, which will 
make recommendations to another meet- 
ing of the conference late in September. 


Edmund Burke Advanced 
SIOUX CITY, IOWA, Sept. 21— Ed- 


mund Burke, manager of the _ local 
branch of the International Harvester 
Company, has been transferred to New 
York City as director of motor truck 
sales there. 








G.M. Export Sailings 

NEW YORK, Sept. 21—R. K. Evans, 
regional director for the General Motors 
Export Company in Europe, sailed 
September 15 on S. S. Leviathan, re- 
turning to his headquarters at London, 
following a month’s business visit in 
New York and Detroit. 

W. de Schrivner, accompanied by his 
family, will sail September 22 on the 
S. S. Southern Cross for Sao Paulo, 
Brazil, where he will be connected with 
the parts department of General Motors 
of Brazil, S. A. He formerly was at- 


tached to the New York office of Gen- 
eral Motors Export Company. 

W. H. S. Richardson sailed Septem- 
ber 15 on the S. S. Hamburg for Port 
Elizabeth, South Africa, via Southamp- 
ton. He will be construction engineer 
attached to G.M. South Africa, Ltd. 

Jose Rivera, assistant sales manager 
of General Motors Peninsular S. A., 
Madrid, sailed September 12 on the S. S. 
President Roosevelt after a visit to the 
home of the General Motors Export 
Company in New York and a trip to 
General Motors operations at Detroit. 


Place 150 Plane Order 

NEW YORK, Sept. 22—Curtiss Fly- 
ing Service, Inc., recently organized to 
conduct air passenger service between 
various cities and to act as sales agent 
for the Curtiss Aeroplane & Motor Co., 
has placed an initial order for 150 air- 
planes of various types to involve an ex- 
penditure of approximately $2,000,000, 
according to announcement made by C. 
M. Keys, chairman of the board of 
directors. This is reported to be the 
largest private contract ever placed in 
the United States. 

Officers of the company are now 
negotiating for the acquisition of flying 
fields, either by purchase or lease, in 
the key cities of the country. Of these, 
25 such fields will be operated at the 
start, each of which will house a com- 
plete training school for aviators and 
a sales and service station. 








Moiles Joins Metropolitan Trust 

DETROIT, Sept. 21—Stanley BB. 
Moiles, assistant industrial engineer at 
the Briggs Manufacturing Company for 
the past five years and associated with 
the automotive industry for 15 years, 
has joined the new business department 
of the Metropolitan Trust Company. 
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Oakland-Pontiac 
Men Visit Plant 


165 Milwaukee Dealers Arrive 
on Special Train for 
Inspection Tour 


DETROIT, Sept. 21—A party of 165 
Oakland-Pontiac dealers from the Mil- 
waukee sales district made a trip on a 
special train this week to Pontiac, where 
they are spending two days visiting the 
various plants of the Oakland Motor 
Car Co. 

Monday was given over to an inspec- 
tion tour of the plants of the Oakland 
Motor Car Co. and the Fisher Body 
Corp. The party also visited the Gen- 
eral Motors proving ground, followed 
by dinner at the Old Mill Tavern. 
Speakers were E. N. Lubeck, toast- 
master; R. A. Armstrong, H. H. Hig- 
genbottom, R. N. Hamilton, W. H. 
Shaffner, M. L. Buck, and W. M. 
Chamberlin. The sessions closed Tues- 
day night with a dinner at the Book- 
Cadillac Hotel in Detroit. On this oc- 
casion M. E. Mahaffey presided as 
toastmaster and addresses were made 
by Gordon Lefebre, vice-president in 
charge of manufacturing; Benjamin 
Anibal, vice-president in charge of en- 
gineering; W. R. Tracy, vice-president 
in charge of sales, and A. R. Glancy, 
president and general manager. 





Waukesha Pays Dividends 


Waukesha Motor Co. has declared 
regular quarterly dividend of 62% 
cents and an extra dividend of $1, both 
payable October 1 to holders of record 
September 15. 








An Underground Garage 


THI garage, built by nature, will store hundreds of cars and all in all it looks 
like a paying piece of property, despite the possibility of a crushing overhead 
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Mellon Reports 
Good Outlook 


According to Report Better 
Business May Come 
With Election 


WASHINGTON, Sept. 20—Business 
in the United States is on a sound and 
satisfactory basis, the national business 
outlook is satisfactory, and business 
conditions today contain no factors that 
warrant pessimism as to the next six 
months, in the opinion of Secretary of 
Treasury Andrew W. Mellon, who an- 
nounced he has reported in this tenor 
to the President. 

In fact, according to Secretary Mel- 
lon, conditions which now appear likely 
to continue should produce increased 
income to business and_ therefore 
greater tax revenues for the govern- 
ment, and the possibility looms, in the 
view of the Secretary, that a threatened 
deficit in the government’s finances 
may not materialize. 

Mr. Mellon insists. that no one can 
look into the future with certainty but 
he beiieves that the theory of bad busi- 
ness conditions during a national elec- 
tion year is a fallacy. An actual busi- 
ness boom developed during the cam- 
paign of President Garfield, he said, 
citing this as an illustration. 


Tire Man Lines Up Wheels 

CHARLOTTE, N. C., Sept. 24—H. 
D. Horton, president of Horton, Inc., 
has partially entered the field of auto- 
mobile repairs in order to assure his 
customers more mileage from their 
tires. Mr. Horton has installed in his 
service station all the equipment neces- 
sary to determine when wheels are out 
of line, and if the cause rests in the 
chassis or bearings. 

“The successful tire dealer of today 
must be more than a salesman,” said 
Mr. Horton, who is a director of the 
National Tire Dealers’. Association. 
“He must be also a. merchant and a 
mechanic. When he is good in all three 
respects, his business will be financially 
successful.” 


Will Distribute De Soto 
MINNEAPOLIS, MINN., Sept. 23— 
Ode:l Sales Corp. has been appointed 
to distribute De Soto cars here. D. A. 
Odell is president, W. D. Prouty is 
manager of sales. 


$6,370,649 Licence Receipts 

OLYMPIA, WASH., Sept. 25—Re- 
ceipts from the sale of automobile li- 
censes in the State of Washington for 
the period beginning Dec. 1, 1927 and 
ending Aug. 31st, 1928 amounted to 
$6,370,649 or $287,012 more than the 
total receipts for 1927, according to the 
report of the state treasurer. Receipts 
for August of this year amounted to 
$165,511. 

King County leads with $1,840,205. 
Dealers licenses sold amounted to $85,- 














Ford Canada Plant 
A breast of Orders; 
Has Built 48,000 


ORD MOTOR CO. of Cana- 

da, Ltd., built 13,045 cars 
and trucks in August, bring- 
ing the total production of the 
Model A in Canada to date to 
about 48,000. The company is 
nearly caught up with orders 
and dealers are able to give 
immediate deliveries on some 
models and others within a 
few days. The company re- 
ports the receipt of orders 
continuing in large volume. 
The company is shipping about 
30 per cent of its current pro- 
duction abroad. 











416; duplicate licenses, $202 and new 


plates $16 making the total of $6,370,- 
649, 





Stewart-Warner Dividend 

Stewart-Warner Speedometer Corp. 
reports net income for the six months 
ended June 30 after all charges as 
$3,613,334. This is equivalent to $6.02 
a share and compares with $2,570,926, 
or $4.28 a share, for the corresponding 
period a year ago. Income for the 
quarter ended June 30 was $2,226,050 
as compared with $1,508,878 for the 
corresponding quarter of last year. 





A. C. Williams Heads Olds Branch 

ST. LOUIS, Sept. 24—A. C. Williams, 
formerly of Lansing, Mich., has been 
appointed manager of the Olds Motor 
Works branch here to succeed R. L. 
Samuel, who becomes manager of the 
Olds Buffalo branch. Samuel was 
guest of honor at a farewell dinner and 
was presented with golf sticks and hag 
by employees of the Olds branch. 


Heads Oakland Zone 

ST. LOUIS, Sept. 22—Ross D. Wil- 
liams, formerly of Chicago, has been 
appointed manager of the St. Louis dis- 
trict for the Oakland Motor Car Co. He 
was formerly assistant manager at Chi- 
cago. William succeeds C. L. Voss, 
who becomes manager of the Chicago 
branch. Williams has been with Oak- 
land since 1919 and opened the Des 
Moines, Ia., branch for the company. 








Marmon Net Earnings 
Marmon Motor Car Co. reports net 
earnings for the first six months of the 
current year as $1,288,598 after de- 
preciation and all other charges but 
before federal income tax. 





Extra Reo Dividend 

Reo Motor Car Co. has declared an 
extra dividend of three per cent in ad- 
dition to the regular quarterly dividend 
of two per cent. These represent a dis- 
bursement of $1,000,000 for the quar- 
ter and are payable October 1 to stock 
of record September 10. 
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General Motors 
Sales Advance 


Alfred P. Sloan, Jr., Tells of 
Consistent Increase 
in Business 





NEW YORK, Sept. 25—General Mo- 
tors dealers sold 187,465 cars at retail 
during August, according to announce- 
ment made by Alfred P. Sloan, Jr., 
president of the corporation. This com- 
pares with 158,619 cars for the corre- 
sponding month last year, a gain of 
18.2 per cent, and with 177,728 for 
July of this year. 

Sales of General Motors divisons to 
dealers for the month of August totaled 
186,653 cars as compared with 155,604 
for the same month in 1927, a gain of 
20 per cent, and with 169,473 for July 
of this year. 

Comparative tables for the first eight 
months of the current year with the 
corresponding periods of last year 
follow: 


Dealers’ Sales to 


Consumers 1928 1927 
January ...... 107,278 81,010 
February ..... 132,029 102,025 
March ........ 183,706 146,275 
April 209,367 180,106 
ES Wane aoa: 224,094 171,364 
MS vice iwavei 206,259 159,701 
eee 177,728 134,749 
August ....... 187,463 158,619 





Universal Credit Expands 
DETROIT, Sept. 22—Universal Credit 
Company will expand its activities 


rapidly during the remainder of the 


year. The company opened its Detroit 
office June 1 and a branch in Kansas 
City on June 25. By Sept. 1 the com- 
pany purchased more than a million 
dollars worth of Ford time sale trans- 
actions for these two districts. The 
next branches of the credit company to 
be opened will be in New York, Chicago, 
Boston and Atlanta. 


Ford Production Up Abroad 

DETROIT, Sept. 21—Production of 
the new Ford car in foreign plants is 
being materially increased, according 
to the Ford Motor Company. Besides 
plants at Manchester, England, Ant- 
werp, Belgium and Barcelonia, Spain, 
which have been in operation for sev- 
eral months, the assembly plant near 
Berlin-Plotzensee, Germany, operated 
by the Ford Motor Company A. G., 
began operations in August and plant 
at Sao Paulo, Brazil, is opening this 
month. Present plans also include the 
starting of assembling at the Yoko- 
hama, Japan, plant some time during 
September. 








Graham-Paige Dividend 
Graham-Paige Motors Corp. has de- 
clared quarterly dividend of 1% per 
cent on first preferred stock, payable 
October 1 to holders of record Sep- 
tember 15. 
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Studebaker Shows 


Steady Increase 


Each Month of the Last 12 
Shows Greater Business 
Than Previous One 


SOUTH BEND, Sept. 25—A _ 12- 
month period in which each month 
showed an increase in sales over the 
corresponding month of the previous 
year has just been completed by the 
Studebaker Corp. of America. Retail 
deliveries by dealers during August 
were 19 per cent greater than August, 
1927. 

During the 12-month period of sales 
gains, Studebaker cars have also won 
more official speed and endurance rec- 
ords for fully equipped stock cars than 
all other makes of cars combined. A 
total of 114 records, all made under 
sanction and supervision of the Amer- 
ican Automobile Association, are now 


held by Studebaker. 





Lincoln Dealer Plan 


LOUISVILLE, KY., Sept. 24—The 
Greater Louisville holders of Ford deal- 
erships have formed the Consolidated 
Motors Co., Inc., with a capital of $50,- 
000, and liability limit of $500,000, for 
the purpose of taking over the Lincoln 
automotive dealership in the Falls 
Cities, which had previously been ex- 
clusively handled by the George Cole 
Motor Co. 

Each of the Ford dealers will become 
financially interested in the new Con- 
solidated Motors Co. 

The Summers-Hermann Co., Monarch 
Auto Co., Louisville Motors Co., Uni- 
versal Car Co., Ditto-Hartsell Co., St. 
Helens Motor Co. and the Korte-Smith 
Motor Co. of New Albany, Ind., which 
also controls the Ford agency in Jeffer- 
sonville, Ind., will all hold stock in the 
new company. 

George Cole becomes chairman of the 
board of directors of the new company. 
Turner Summers is president; Ray- 
mond Korte, first vice-president, and 
W. G. Giles, secretary-treasurer. 





Detroit Bus Lines Merge 


DETROIT, Sept. 23—Incorporation 
papers for eastern Michigan motor 
buses has been filed with the Michigan 
Secretary of State. The company will 
issue 200,000 shares, no par value, and 
has been organized to take over the 
various bus lines operated heretofore 
by the Detroit United Railway. 





Giles President Monarch Auto 

LOUISVILLE, KY., Sept. 24—As a 
result of the recent death of C. S. Pot- 
ter, president of the Monarch Auto Co. 
of Louisville, and affiliated companies, 
W. G. Giles, who was secretary-treas- 
urer of the company, becomes president 
of the Monarch Auto Co., and its affilia- 
tions. W. L. Kennett continues as vice- 
president. 







At ae 45 555% 


WS 3 oY tie? % M. 
By Louis C. Dibble 


EK. MOSKOVICS announces new Stutz models that are a wow. 
« More power under the hood and many little refinements in appear- 
ance are outstanding features of the fine new cars. 


Speaking of prosperity, Olds Motor Works, as though it 
were not yet large enough, has acquired five acres of land ad- 
jacent to its main factory. No definite plans have been made 
for the use of the land, but it will be cleared of all buildings 
and enclosed within the main holdings. 


R. H. GRANT is off on another of his business inspection 
trips. This time Chevrolet’s well-known vice-president in charge 
of sales is. headed for points South and with him are H. J. 
Klingler, general sales manager, and J. E. Little, parts and 
service manager. 


For the past 19 years Harry A. Kaufman has been making a name 
for himself in the truck field and now his friends are congratulating 
him upon his appointment as general sales manager of the Fargo Motor 
Corp., the new commercial vehicle division of the Chrysler corporation. 


The Oakland Motor Car Co. is expanding its fleet depart- 
ment, says W. L. Schaffner, manager of the department. No 


doubt this means a couple of admirals will soon be added 
to the fleet. 


Directors of Hupp Motor Corp. met the other day and made a number 
of well deserved promotions. Among those who climbed up a notch 
on the Hupmobile ladder were R. S. Cole, W. S. Graham, Ralph Lyons 
and George E. Roehm. 


In keeping with all the bearish movements in the stock mar- 
ket of late, E. T. Strong, president of Buick, cut a melon the 
other day. Matter of fact, it weighed 100 Ib., and was of the 
watermelon variety. It was sent to him by Webb and North, 
Buick dealers in Fort Worth, with the following inscription: 
“When bigger watermelons are grown Texas will grow them.” 


Ab Jenkins and Ralph Hepborn, two nationally known racing driv- 
ers, recently left South Bend, Ind., the home of the Studebaker Corp., 
on a long trek that will take them to the farthermost sections of the 
country. They are driving the President eight roadsters that recently 
did 30,000 miles each in 26,326 and 26,329 consecutive minutes respec- 
tively, at the Atlantic City Speedway. That’s endurance. 


The AC Spark Plug Co. is rounding out its twentieth anni- 
versary this month. Organized in Flint on a very small scale 
by the late Albert Champion, the company has grown until today 
it is not only one of the largest producers of spark plugs but 
also manufactures many units which go into the modern motor 
car, including oil filters, air cleaners, speedometers, heat indi- 
cators, ammeters, instrument panels for both motor cars and 
motor boats, and Faience tile, which is used by the building 
industry. May the next 20 years be as productive—and of 
course they will be. 
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Hodge Podge 








CHARLIE HUBER, Pomeroy, Ohio, built this high 
wheeler in a blacksmith shop 40 years ago. This 
type of bike was the dernier cri (French for cat’s 
pajamas) back when tires were sold by the yard. 












CONNIE MACK, veteran manager of the 
Philadelphia Athletics, and his Silver 
Anniversary Buick. He’s chasing the 
Good luck, Connie. 








pennant. 
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The flag means finish 
and it marks the vic- 
torious ending of the 
four Studebaker Presi- 
dents’ 30,000 (watch 
your ciphers, printer, 
four are plenty) mile 
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run. The man is A. Here's a record-breaker, Nell Wonderwell. The name should 
H. Means, secretary be Wanderwell, changing the “o” to “a.” She’s globe-trotted 
contest board, A.A.A. 402,976 miles and worn out—how many speedometers is it 







you've worn out, Miss Wonderwell? 








20 Motor Age 


N this highly competitive busi- 
ness age of ours where the suc- 
cessful man is supposed to be 
a specialist before he can 

‘cross the line marked “success,” it 

is refreshing to find proof that 
good, plain common sense is still 
just as capable of landing a man 
at the top of the ladder as it ever 
was. 

2 Screener eens ae . Out at Hiawatha, Kansas, a 

iPststes fan > oe et /. - | farming community of 3202 per- 
eee a <——S Se 7 sons, the Sterns Auto Co., Stude- 
baker dealer for 19 years, has been 
demonstrating, year in and year 
out, that good common sense is 
not only an important asset in con- 
ducting an automobile dealership, 
but a profitable one. 
The firm was founded 19 years 
ago by John Sterns.. Sterns has 
since retired and his son Jim is 
carrying on. 
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The highly success- 
ful activities of the 
Sterns Auto Co. 
are directed from 
this modern estab- 
lishment 


‘ we 
q liv 4 & 


Jim believes in going after 
prospects, regardless of 
where they may be 


(CCcommon Sense of an 
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Uncommon Kind 


Plain and Practical Jim Sterns 
Succeeds by Plain and 
Practical —Pethods 




















By James C. GRANT 


The younger Sterns is the type of business man best de- 
scribed as plain and practical. He is open to progressive 
ideas, but insists that each stand on its own merits. If it 
can’t it is discarded—in a hurry. 

Common sense—there is no other way to express it—gov- 
erns Jim’s actions. It tells him to continually canvass the 
farmer, to watch his used car stock, to secure his used cars 
at a price that will bring him a profit, to see that his custom- 
ers are given fair treatment, to seli his new car rather than 
buy the prospect’s old car. 

The day that this article was written, Jim and his salesmen < ’ - ee 7 tae TR 
sold four cars. Not a bad business to do in a community = a 
built around a town of 3202 persons. 

As an example of how he conducts his business there 
is his used car department. Used cars are not permitted 

(Continued on page 36) | 


This is Jim Sterns, who is proving 
that good common sense is just as pro- 
ductive of success today as it ever was 
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—and the RED-HOT Service 


Station COOLS Off 


By 


Louise Crowe Wetzel 


ED-HOT SERVICE” read the sign on the big 
building. “Red-Hot Service Station” em- 
blazoned on the plate glass windows. 

The time was 9.00 a.m. The place, a busy 
thoroughfare on the outer fringe of the city. The big 
man, eyes half-closed, sat in a cane-bot- 
tomed chair, tilted back into the shade of 
the building. The day was warm; a lit- 
tle later and the Sunday parade of 
cars would start. The big man was en- 
joying his rest while he could. 

In stately array before his unseeing 
eyes stood the gas pumps, eight of them, 
dispensers of nearly as many different 
brands of gasoline, at as many different 
shades in price. Out of line from the 
gas tanks, but as easily accessible was 
the air and water tower. 

The building was a modern one, at- 
tractive in design. The latest in accessories, the most 
highly advertised tires and tubes were tastefully dis- 
played behind the plate glass. -In the shop the newest 
in garage equipment, the greatest time-saving devices 
were to be seen. The owner of this service station had 
been to a great deal of expense to catch the public 
eye. And situated as it was, at the intersection of 
two main highways, catch the eye it did. 

A long, low, racy roadster swung around the cor- 
ner, hesitated, came to a stop beside the air pump. 
The big man half arose from his chair, the near- 
triumph of discipline over matter, but he sank back. 
A lithe gentleman in immaculate flannels sprang from 
the roadster. He glanced questioningly at the at- 
tendant, then proceeded to help himself to air. Evi- 
dently the man had a long drive before him and want- 
ed no further stops. There was the hiss-hiss of the 
air as the hose was pulled from one sufficiently in- 
flated tire and moved to the next. | 

Again the man glanced at the attendant, but sweet 
oblivion had claimed him, his big bulk incongruous 
with the lifeless droop of his head and the small tilt- 
ed back chair. So the gentleman grasped the hose 
and helped himself to water. As he drove away the 
attendant aroused, bemused, to murmur a sleepy 
“Thanks, boss.” 

A coupe of shining newness piloted by a titian 
haired beauty, rounded the corner. Big violet eyes 
swept the scene, the idle pumps, the slumbering at- 
tendant. 

“Well, ll never—,” an imperious hand was lifted 
to tap the horn, instead the dimpled chin came up 
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with a jerk. Before the ,older woman could remon- 
strate, she was out of the car, wrestling with the air 
line. There must be a whole lot more to these things 
than she had supposed; she jerked and tugged and at 
last it came free. Timorously she fitted it to the 
valve of a rear tire. She didn’t want to overdo the 
thing, just to uphold her independence, so she decided 
to let the others ride. A grinding of gears, and she 
was gone. 

Lazily the attendant opened his eyes, closed them 


again with precision. “Just a pretty doll. Didn't 
miss no tip there.” 
Three staccato honks of a horn. “Yessir. Excuse 


me. Didn’t know you was there.” He lumbered over 
to the touring car drawn up to a tank of higher grade 
gasoline. “You'll have to back up a bit, boss. Hose 
won’t reach. Whoa, hold it now; this one’ll reach.” 
And five gallons of a cheaper grade were put into the 
tank. 

The rush was on. No more sleeping in the sun for 
the big attendant today. The cash register kept up 
a continuous jangle and the different grades of fuel 
were dispensed with alacrity. 

“Five?” asked the attendant, “Five?” until one sup- 
posed it was the only question permitted. Never once, 
“Fill ’er up?” 

A bus of ancient vintage pulled up. Tall and 
clumsy it towered amongst its more recent brethren, 
battle scarred and time worn, its remaining paint of a 
nondescript hue. The dusty license plate bore the name 
of a distant state. 

“Five?” came the laconic query. 
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“See how much it’ll hold,” said the driver. 
on this baby.” 

And so his five was doled out to him. The old can 
couldn’t have taken more than two or three extra any- 
way. Five was the average, why sell seven or eight? 

“See about the oil,’”’ commanded the tourist. The 


“No gage 


attendant lifted the hood on the right side. ‘The left 
side, the left side,” prompted the man. 

“At ll be all, boss. You don’t need no oil.” He 
had not lifted the left side, so by what method of 
prognostication this was determined remains to be seen. 

The tourist was on his way, growling about “these 
damn garage attendants.” 

Two tires were badly shot on the old car. Cer- 
tainly, he would purchase two or more before the re- 
turn trip. It should have been an easy matter to sell, 
him one, doubtless two or more while the car was 
at the station, but no one made the effort. 

The longer one watched the procession the 
greater grew one’s wonder and amazement. “Water? 
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“Just a pretty doll,” said 
the attendant. “Didn't 
miss no tip there” 


Oil?” These questions were never asked. An effort 
to sell some of the accessories so prominently dis- 
played? Not one! The cars stopped at the gas tanks, 
and gas was what they got. Well-bred were these 
garage and service boys, and not of an inquiring 
mind. They asked no questions, nor offered to peer 
into a strange car’s “innards.” 

How was it that so many stopped here, and how 
many of them would stop again? Why the extrava- 
gant show of accessories and no effort made to sell 
them? Was it possible there was only one of each item, 
and the proprietor wanted to keep an assortment? 
Why the competent looking corps of mechanics and 
no endeavor to sell service? Whence had come.the 
capital for this outlay and how long could it continue 
in operation? Above all, where was the proprietor, 
and what manner of man was he, to let his business 
slide in this fashion? 

One square down the street, sandwiched in hetween 

(Turn to page 33, please) 
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Bay State Insurance 
Laws Muddled 


eAnother Boston Tea Party Looms as (Controversy Over 
Compulsory Liability (Comes to Head With | 
eMove to Increase ‘Rates 


sachusetts compulsory automobile liability in- 
surance law is facing its most critical period. 
Under pressure from his own Republican colleagues, 
the commissioner of insurance has resigned; the rate 
situation is in chaos and the certainty of a number of 
lawsuits is faced, while the stage is being set at the 
forthcoming session of the legislature for a struggle 
over bills to repeal the law and others to change com- 
pletely the manner of its functioning. 
The uproar in Massachusetts, involving State offi- 
cials, insurance companies, members of the bar, auto- 


Nacht 20 months of troubled operation, the Mas- 


mobile dealers and owners, as well as the public gen- 


erally, comes at a particularly important time, since 
the approaching legislative season for other states 
has been expected to be widely productive of propos- 
als for compulsory insurance based more or less on 
the Bay State precedent. 

Out of the welter of facts and opinions, which will 
probably not be clarified and brought into order for 
months, one conclusion may fairly be drawn—that 
those who have contended that more experience with, 
and study of, the plan for compulsory insurance are 
necessary before its general adoption is feasible have 
been thoroughly vindicated. Just now in Massachu- 
setts, opinion on the subject is probably more wide- 
ly divergent than at any time since the proposal first 
was broached. 

The events leading to the present impasses may: be 
set down in roughly chronological order as follows: 

Acting in accordance with the law, Wesley E. Monk, 
the insurance commissioner, prepared a new sched- 
ule of rates for 1929, 
involving major increas- 
es in the Boston area, 
ranging as high as 100 
per cent in some classi- 
fications. Rates. else- 
where were unchanged 
or reduced somewhat. 

This action touched 
off the explosion. In all 
the ensuing flare-up of 
opposition, however, 
there has been little or 
no disposition to charge 
that the commissioner 
was not performing his 
duty. He was obligat- 
ed to insure a fair re- 
turn on their investment 


=< 





An attempt to increase the insurance rates has been 
blocked by the protests of Governor Fuller and other 
State officials 


to the insurance companies, and on the basis of the 
available figures, a rate increase appeared to be in 
order. It is true that the figures are those of the in- 
surance companies, but no means have been set up 
for determining independently the accuracy of the 
report. 


Increase is Blocked 


Attorney General Warner, Lieut. Governor Allen, 
Governor Fuller and others protested Commissioner 
Monk’s action, and he resigned without filing the new 
schedule, which automatically leaves the old rates in 
effect. Thereupon the insurance companies began to 
devise legal means for an appeal, and one important 
underwriter, the New York Indemnity Co., announced 
its withdrawal from the Massachusetts field with the 
following telegram to the acting insurance commis- 
sioner, Arthur E. Linnell: | 

“We advise you that because of the inadequacy of 
rates for compulsory automobile liability insurance 
in Massachusetts resulting in a net loss to this com- 
pany estimated between $100,000 and $200,000 for this 
year, we have instructed our Massachusetts represen- 
tatives to forthwith discontinue such business.” 

Jeffries Harding, the Boston representative, imme- 
diately notified Motor Vehicle Registrar George A. 
Parker, as the law provides for this. The company 
has about 150 agents writing automobile liability in- 
surance in Massachusetts. A checkup of the com- 
pany’s finances on file at the State House shows that 
in 1927 it received $206,000 from this type of insur- 
ance and paid out actually $124,900. Outstanding 
claims are not given. 

Assistant Attorney 
General Roger Clapp 
said that the insurance 
companies had the 
right to stop writing 
this kind of insurance 
or to withdraw from 
any particular field and 
that there was no law 
to compel them to write 
compulsory automobile 
policies although they 
engaged in other lines. 

The position of the 
State officials who have 
opposed an increase in 
rates has been set forth 

(Turn to page 38) 
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arbill Again Heads 


Ohio Crouncil 


N. A. D. A. Group Also ‘Reelects Peckham and 
Griffith. cAdds to ‘Directorate 


~ By DONALD BLANCHARD 


35 per cent of new car dol- 

lars. This was one of the 
outstanding points made by J. W. 
Loranger, supervisor of districts, 
Packard Motor Car Co., who was 
one of the featured speakers at 
the fourth annual convention of 
the Ohio Council of the National 
Automobile Dealers Association, 
held in Cincinnati, Sept. 13 and 
14. The importance of watching 
the ratio of used car to new: car 
business also was emphasized by 
C. A. Vane, general manager of 
the N.A.D.A., who said that analy- 
ses made by his organization in- 
dicated that 25 per cent was the 
limit if 5 per cent profit was to . 
be earned, and that if the ratio 
exceeded 40 per cent, there was 
no chance of any net. 

Other subjects discussed at the 
meeting included scrapping plans, 
salesmanship, the importance of 
the after-market and legislative 
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cars selling at less than $1,000. 

The right time to announce new 
models is receiving much consid- 
eration at the present time, Mr. 
Graham said, and he believes that 
sentiment is crystallizing in fa- 
vor of introducing new lines at 
or shortly before the New York 
Show. He also said that the prac- 
tice of protecting dealers on their 
stocks at the time of new model 
announcements and of price re- 
ductions, would become more 
general. 

Profits earned by Packard dis- 
tributors during the last three 
years have shown a steady in- 
crease despite the intensified com- 
petition. Mr. Loranger cited this 
fact to show the results of the 
work Packard has done on the 
used car problem, which work 
formed the background for his 
talk. 

Nationally there 
profit 


is no gross 
in used cars and conse- 


matters. J. W. Tarbill, Cincinnati a quently, Mr. Loranger pointed out, 

Packard, was reelected chairman ian tai — it is important to hold down the 

of the Council and C. G. Peck- a Ce Se Fe amount of business of this char- 
; elected chairman, Ohio Council, . . 

ham, Buick, Cleveland, and War- National Automobile Dealers As- acter handled. He said this could 

ren Griffith, Chrysler, Toledo, were sociation. Mr. Tarbill is also a be accomplished by directing sales 


reelected to the board of direct- 
ors. It was also voted to increase 
the directorate from 9 to 25. The second day of the 
convention was devoted to a golf tournament atthe 
Hyde Park Country Club. The intercity tournament 
cup was won by the Cincinnati dealers. 

The dealer who works is almost in a position to 
pick his account because of the importance of retail 
outlets to the manufacturer at the present time, ac- 
cording to George M. Graham, vice-president of Wil- 
lys-Overland, Inc., who addressed the convention ban- 
quet. Mr. Graham’s topic was the major trends of 
the industry and among those he mentioned were 
mergers, the Ford situation, body design and new 
model announcements. In regard to Ford he said 
that by 1929 the Ford factories will be in a position 
to produce at capacity and Mr. Graham expects that 
the effect of this competition will be felt by all 


director of the association 


effort toward keeping the average 
initial trade-in at a low figure so 
that used cars taken in trade on new ones could be 
sold without accepting a second trade-in as part pay- 
ment. The experience of the Packard organization 
indicates that this is a practical policy to follow. 

Because from 75 to 80 per cent of the cost of sell- 
ing automobiles depends on the volume of business, 
volume obtained by excessive used car allowances 
would not produce profits, according to Mr. Loranger. 
He said that it was unsound to proceed on the theory 
that twice the volume could be handled at the same 
expense.. Salesmen’s commissions, advertising, pol- 
icy service, delivery expense, etc., all increase with 
volume, as do such items of fixed expense as interest, 
insurance and rent. 

A sales demonstration of unusual interest and val- 
(Continued on page 36) 
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Chrysler Announces 
Fargo Line 


Light Truck Models -Are Forerunners 
of Complete Series 


enter the truck field have been substantiated 

with the announcement that the “Fargo” would 
shortly be introduced by that concern. Offered in 
both % and %-ton sizes, powered with a four-cylin- 
der and six-cylinder engine respectively, these mod- 
els are the forerunners of a complete line of trucks 
which will eventually be marketed by the Fargo Mo- 
tor Corp., a newly formed division of the Chrysler 
Corp., with H. A. Kauffman, formerly of Graham 
Brothers, as sales manager. 

The Fargo sales organization will consist of deal- 
ers and sub-dealers, recruited from both the passen- 
ger car and truck fields. In some cases, the sales will, 
therefore, be handled by Chrysler dealers, in some 
by the De Soto organization and in other cases by 
separate dealers from trucks alone. Following are 
the prices of the Fargo delivery line: 


R enter that the Chrysler Corp. would actively 


Packet Clipper 
4-cyl. 6-cyl. 
1, -ton 3/,-ton 
RE OE PO ee $545 $ 725 
TOO LT OT Te 795 975 
Glass side body............... 895 1,075 


The major units are derived from the various 
Chrysler passenger car lines with the necessary mod- 
ifications to adapt them to commercial car use. In- 
ternal four-wheel hydraulic brakes are standard on 


Veni 
A n | ” 


both the %-ton and %-ton chassis and the bodies of 
these two models are interchangeable. These have 
cotton padding in the slat roof and in the body pan- 
els to kill body rumble and squeaks and the front 
compartment equals those found on passenger cars 
for fineness of finish. 

The majority of the units found on the %-ton Far- 
go Packet correspond to those found on the Plymouth. 
The four-cylinder engine has a bore and stroke of 
3°52 in. by 41% in. and develops 45 hp. at 2800 r.p.m. 
The single plate clutch and the three-speed transmis- 
sion are also similar to those in the Plymouth, but 
the rear axle is the same as that used on the De Soto 
which has a 4.7 to 1 reduction. The tires are 29 x 
4.75 in. and the overall length is 169 in. Standard 
equipment includes dome light, rear vision mirror, 
automatic windshield wiper and spare tire mounted 
in front fender well. 

The chassis of the %4-ton Fargo Clipper is devel- 
oped from the Chrysler 65 and is provided with Love- 
joy shock absorbers and rubber shackles. The en- 
gine is also the same as that found on the model 65 
Chrysler which has bore and stroke of 34 by 4% in. 
and develops 65 hp. at 3200 r.p.m. The overall length 
of this model is 175 in. and the tires are 5.50/18. 

Passenger car lines of the most modern accepted 


standards are characteristic throughout the Fargo 
line. 





Clean, modern lines are characteristic of the new Fargo light 


trucks. 


These new models are available at present in Y, and 





3/,-ton sizes, known respectively as the Packet and the Clipper 
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’M kinda disappointed in you,” said Old Man Moss, 
| a3 he threw his bag onto a chair and started to fan 

himself with his near Panama. “Guess you must be 
a throw-back to the distaff side of the house. Your 
Uncle Ben was the only one of that crowd that got up 
in the world at all and he was only a steeplejack— 
until he went up higher and became something else by 
reason of putting his trust in a second-grade safety 
belt.” 

“What’s that got to do with me?” grinned Oliver 
Tremble, looking up from the tube he was patching. 
“Maybe the sun’s too hot for an old stager like you, 
huh?” } 

“Never mind the funny stuff,” grunted Moss. ‘What 
I mean is that when your dad retired and left you this 
business you were all set to make a swell living—and 
now look at it,” he snorted. “You don’t even carry 
enough stock for a cross-roads store.” 
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Tremble smiled. “Have some respect for your blood 
pressure, will you?” he asked solicitously, as he wiped 
a finger-full of cement on the edge of the counter. 

“I suppose you never heard of stock turnover,” he 
continued, elaborately sarcastic. “Being a salesman you 
wouldn’t want to know about it, but about the only 
chance we have to make a new dollar for an old one is by 
turning our stocks oftener than we used to. We got 
chain stores to compete with nowadays.” 
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IZED STOCKS: 


They Don’t ALWAYS Speed Up 
Stock-turn and They MAY 
Red uce ‘Profits 


“T see,” nodded Moss. “I see. You’re a bright feller, 
ain’t you! For the moment let’s forget my lack of 
knowledge of turnover—which I understood all about 
before you got through kicking the slats out of your 
cradle—and talk about this competition. Whose fault is 
it that you have this competition? Who invited it? 
Why, you did—you and a lot of others that havent got 
a soul above patching tires. You gave them just the 
toe-hold they needed by not tending to business. 

“Now that they’re in, you’re helping them to succeed 
by not having anything your customers want, because 
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“The mere fact that you have 

a skeletonized stock doesn’t 

guarantee you a_ turnover,” 

said the old man. ‘“‘It’s got 
to be a clean stock’’ 


—cCso— 


of a foolish idea that a skeletonized stock has something 
to do with stock-turn. Which it hasn't.” . 

“I'd like to know why it hasn’t,” said Tremble, sud- 
denly truculent. 

“Tl tell you if you’ll listen,” answered Moss somewhat 
testily. “You’re like a lot of other people in this world. 
You get a smattering of a thing and know it all. Same 
as you did about stock-turn. 

“The mere fact that you have a skeletonized stock 
doesn’t guaranttee you a turnover. It’s got to be a 
clean stock. I’ve only just glanced at your shelves and 
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By Sherman Swift 


I can tell that you aren’t getting stock-turn. How can 
you when you are carrying a lot of junk on which there 
is no turnover? Take that Radiator Stopper up there.” 

The old man pointed to a group of cans adorned with 
a label that, once red, had faded to a dull salmon-pink. 

“Can you tell me why you carry such stuff when you 
can get the Blank line?” 

Oliver followed the direction of the pointing finger. 
“That’s one of the most profitable lines I handle,” he 
defended. “I get 30 per cent profit on it as compared 
to 20 on the Blank.” 

The old man smiled. “That’s just how much you know 
about merchandising,” he laughed. “You haven’t sold 
a dozen cans of that stuff since you bought it. Have 
you?” 

“Perhaps I haven’t,” mused Tremble, after a moment. 

“That’s what I thought,” nodded Moss. “If you’d had 
the Blank line, an advertised, dependable number that 
is favorably known to every motorist, you’d have sold 
hundreds of cans. I'll bet you’ve had many a call for 
the Blank line. Am I right?” 

The younger man nodded. “I get the idea,” he said, 
quietly, after a pause. “It means the difference between 
the profit on a dozen cans at 35 per cent or a hundred 
cans at 20 per cent.” | 

“That’s it,” nodded Moss. “And I can go all through 
your stock and pick out just such numbers. So you 
see that a skeletonized stock doesn’t necessarily aid 
you in getting quick turnover. 

“The most important secret of stock-turn, aside from 
having a complete stock—of which I'll speak later—is 
to make the time between your purchase of the article 
and the time when the customer will buy it from you 
just as short as possible. To do that you’ve got to have 
dependable, advertised brands. The only merchandise 
you ean afford to handle must be salable. 

“And you'll find that goods of this class never carry 
a large gross. Why? Because it costs money to make 
them and it costs money to get them onto the market. 
But there’s no difficulty in selling them. ‘On and off the 
shelf’? would be a good motto for you to bear in mind 
when buying goods. Forget discounts and concentrate 
on the fact that it’s the stickers, the unadvertised, hence 
unknown brands that keep you from getting turnover. 

“Another thing. I’m going to make the statement 
that stock-turn is of secondary importance in a store 
the size of yours. I mean it. The really important 
thing is to have a stock that is large enough to enable 
you to make an average of two profits from every third 
customer that comes into the store. That’s the impor- 
tant thing.” 

“T don’t think I get you,” puzzled Tremble. 

“T didn’t think you would,” laughed Moss. “I mean 
that you should have sufficient stock to sell the customer 
not only what he comes to buy, but also to sell him 
something else. Suppose he comes in for a cylinder- 
head or a gasket. You know right off that he’s doing 

(Continued on page 38) 
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Fis Only Comebacks 


Here’s a Novel Stunt in ‘Premium 
Advertising That Keeps 
Everybody Happy 


By Frank H. Williams 


S it good business or not for the filling station or auto park 
| to give patrons tags entitling them to participate in a draw- 


ing on a car? 


Well, that’s for the individual filling station or park owner 
or manager to decide, of course. But in the opinion of Park 


W. Cowan, president of Holly-Park Auto Service, Inc., 


wood, Cal., it’s not such a hot idea, especially when every 


other station or park is doing about the same thing. 


So Mr. Cowan has started a new stunt in the way of gift 
distribution or premium advertising, or whatever one may want 


to call it, which is 
working out splen- 
didly for him. He 
presents every 
purchaser of five 


gallons of gas or DSc, S 
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Type of post card used 

in direct mail adver- 

tising by Holly-Park 
Auto Service, Inc. 


more with a souvenir. 

That’s what he’s been doing for some time with 
splendid results in the way of boosting car washing, 
parking, battery service, and so on, as well as for the 
gasoline and oil part of the business. 

Best of all, this sort of premium distribution has 
no comeback, as may sometimes be the case when 
cars are raffled. 

Mr. Cowan profits to the fullest extent on the 
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Holly-Park Auto Service, 
Inc., is housed in this 
modern plant 


premium proposition by 
running newspaper ad- 
vertising every now and 
then, telling about the 
matter. Here’s a _ recent 
: advertisement he ran in a 
sf 4 a Hollywood paper: 

ys - l/7~ “Cigarettes Free! 
“With every purchase of 
gallons or more of gasoline 
we will give the following: 

“Friday, cigarettes; Satur- 
day, chocolate bars; Sunday, soap: 
Monday, candy; Tuesday, dust 
cloth; Wednesday, toilet soap; 
Thursday, candy. Washing-polish- 
ing. Totally different and better! 

““A car can be washed in a few min- 
utes and it would be called ‘Washing’ 
—or it can be done so well and so thoroughly as to 
take more than an hour—and still it would be called 
‘Washing.’ 

“The idea is to call to your attention that there is 
a difference in washing and polishing a ear. 
























a el 











rn 


RY 











1 
' 
t 


cr 





V 


tee 


1e 
it 


D 
1e 
'Y- 
p; 
ist 
Pp; 


in- 
b 
1g 


led 


is 





September 27, 1928 





Pry 
Re 





—_ cain” sina LOTT LT SA I ” oe 














PER. 


Se Boh 


“It’s a good deal the same as with a car itself— 
if you are buying a car you want to know the name of 
the car you buy, for some cars are worth only a frac- 
tion of what others are worth. 

“You ought to be as careful to know the name of 
the concern that is washing and polishing your car— 
because there is just as much difference in the service 
rendered and the effect on the paint job. 

“Cars washed, polished and cleaned at Holly-Park 
are done by experts—and the finished job proves its 
worth. 


“Try Holly-Park next time—you will then know the 
difference.” 

This advertising, in addition to the direct mail ad- 
vertising used by Mr. Cowan, has served wonder- 
fully well in increasing the business of the con- 
cern. 

Of course this distribution isn’t the only reason 
why Mr. Cowan can afford to pay $3,000 a month 
rental for the space—120 by 392 ft., fronting on two 
streets—where his establishment is located. 

One of the additional reasons why he is doing so 
well is because cars are parked on this lot by sections, 
rows and stalls, these, when called for, are delivered 
to patrons at the waiting room, located at one side 
of the park. 

The manner in which this sort of parking is made 
Possible is quite simple. The space for cars—the park 
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This three-piece park- 
ing tag is used at 


Holly-Park 


can handle 200 machines when full to capacity—is 
marked off by sections, rows, and stalls. Each sec- 
tion, row and stall is lettered and numbered and three- 
piece tags have been printed up corresponding to this 
numbering. When a patron brings a car to the park 
the foreman looks at his control board to see what 
space is open. On his control board there is a num- 
bered slot for each stall and as cars are put in the 
stalls the “‘auditor’s check” from the three-piece park- 
ing tag is put into the slot corresponding to the stall 
where the car is parked. 

The foreman, of course, has a supply of tags for all 
the stalls. When he sees that some stall is shown 
on his control board to be empty, he obtains a tag for 
that slot. One part of the tag is given to the cus- 
tomer, the second part goes into the proper slot on 
the control board and the third section is attached to 
the car. Then a driver takes the car and parks it in 
the stall as indicated by the tag. 

When customers call for their cars they turn in 
their checks. These checks are given to drivers who, 
of course, find the cars in the stalls indicated by the 
checks. Then when the cars are delivered to the 
customers the checks are taken from the control board 
and turned in with the customers’ payments to the 
auditor. The foreman keeps the customers’ checks 
and these are then audited with the auditor’s checks 
to see that they correspond. 
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Parking is charged for at the rate of 25 cents dur- 
ing the day and 50 cents at night. The park is located 
just behind the big new Warner Brothers Hollywood 
Theatre which is drawing 50,000 people weekly and 
there is a big demand for parking space from the 
patrons of the theatre. The park is open all night. 

All checks are stamped with the day and hour when 
cars are parked so that it is possible to tell if a car 
is left more than twenty-four hours; if so an extra 
charge is made. 

Mr. Cowan has found that this method of parking is 
attracting the highest type of customers. Many are 
moving picture celebrities attending their premieres 
at the big theatre. Owners of this class seem to pre- 
fer this method of parking to that of having to go 
on to the lot and help locate their cars. 

In addition to all this, Mr. Cowan uses direct mail 
advertising quite considerably in building more bus- 
iness. A particularly effective bit of direct mail ad- 
vertising used by this park is in the nature of a 
souvenir post card with this reading matter on the 
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face: “This picture gives a bird’s-eye view of the 
finest super-service and auto park in the United 
States, equipped with the latest machinery, operated 
by the highest skilled mechanics possible to obtain. 
We have specialists in the washing, polishing, greas- 
ing, battery, brake and tire departments. We cor- 
dially invite you to call.” 

This reading matter is reproduced in Mr. Cowan’s 
handwriting. He personally addresses these cards 
to good prospects so they look as though he’d per- 
sonally written the message in long hand. This per- 
sonal touch has proved profitable. Other direct mail 
advertising is also used from time to time with good 
results. 

There are no concessions at this plant; everything 
about the place is owned and operated by Mr. Cowan. 
There are 25 employees in all, eight of whom attend to 
car parking. All employees are uniformed in riding 
habits and lumberjack coats, the latter being used 
only in winter, of course. This uniform is service- 
able and good-looking. The entire park is paved. 











They Keep the Home Tires Turning 


Disr RICT managers attending Gardner regional sales managers’ conference which met recently at St. Louis. Each 
member of this aggregation of successful salesmen registers enthusiasm, as the picture so plainly shows 
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a fish market and a green-grocer’s, was a tiny filling 
and service station. Wonderingly, we ambled down. A 
rickety flivver dodged between the grocer’s truck and 
the fish wagon and slithered in. Before it had come to 
a stop, an ambitious youngster had hopped upon the 
side and was energetically polishing the windshield. His 
prototype unscrewed the radiator cap and conscienti- 
ously filled the radiator until it overflowed. An equally 
energetic adult was attending to the gas and oil re- 
quirements. 

“Have your car washed and polished, mister?” The 
lad did not realize the irony of this. A washing would 
remove the accumulation of dust, but polish? What was 
there to polish? | 

“Come inside and let me show you the new casings 
that have just come in,” put in the adult. “You’ll certain- 
ly be surprised at the figure at which we can offer them 
to you now.” Obligingly, the flivver owner followed him 
into the shop. And when he came out, he was the pos- 
sessor of a new tube and casing as well as a few lesser 
articles that he had been helped to remember he needed. 

The boys were’standing near his chariot, hoping for 
something further to do. Instinctively he reached in his 
pocket and came up with a dime. “No, thank you just 
the same, sir. We get paid, and you see, we are just 
helping dad out during vacation. See that?” and the boy 
pointed to a sign that had escaped the man’s notice, 
“No tipping. We sell service.”.Smilingly the man and 
his rickety flivver went on their way. 

All day long our thoughts wandered to that big sta- 
tions and its haphazard methods, for haphazard from 
our observations its methods were. In the evening we 
started for an airing. Of course, we needed gas; we 
always do. Many roads lead from Philadelphia, per- 
chance as many as lead to Rome, but we took only one. 
Slowly we drifted by the little service station. The wash 
rack was in use and the two youngsters were much in 
evidence. We did not stop here. How they came by 
business was obvious, they kept after it, and kept peg- 
ging when they got it. 

Being in this part of the town, the obvious and 
rational thing was to stop at the station whose brand 


- of service we had so much admired—but a woman and 


her curiosity! We must find out about that larger sta- 
tion. Too, we may have feared that man would sell us 
some of the accessories of which the old bus was glar- 
ingly in need. 

The big attendant was no longer on duty, we guessed 
that it was his off night and thought he had been “off” 
the greater part of the day. The evening was young 
and business was not pressing. Being white and female, 
it was easy enough to engage the man at the tank in 
conversation. In fact, as he waxed loquacious, prodded 
on by a few sly questions, we gathered that he wanted 
to talk. It seemed that he grew lonely, what with stay- 
ing there all night, and so many people passing and so 
few stopping. Just a man for the gas and oil was all 
that was needed at night. Why tires and tubes and the 
like were not needed at night, we failed to get. 

Oh, when the old man was here, he hung around to 
all hours, sold a few things, too, we learned. But the 
‘old man’ was away now, hadn’t been off the job in 
10 years and decided he’d take a vacation. He’s been 
away a week now, and would be back in another week. 
But who was in charge, we asked; who was manager 
when the owner was away? 
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“Aw, we just go on just the same as if he was here,” 
we were told. “We’ve all worked for the old man for 
years, we know the business.” 

At last it was out—the reason for this organized dis- 
integration. The boss was taking his vacation. For 
years there had been a strong hand at the helm, an in- 
domitable will to back all enterprises. And now, like 
any ordinary clerk, the brains and power of the or- 
ganization had gone to take his two weeks. But unlike 
the clerk, he had not left a lesser clerk to step into his 
place during his absence, nor had he left an executive 
to see that the lesser clerks kept the wheels turning. 

These were his boys, they were to be trusted. They 
had helped him build up his business. Surely, after 
10 years he could take two weeks, as did the men who 
worked for him. 

But the man forgot to bear in mind the many things 
about his business that he had always done, so jealously, 
himself. He failed to take into consideration that since 
the opening of his new station, he had all but done the 
thinking for his men. He did not realize that in the 
pride of his new building, he had become a near-slave 
driver, that when he was not there to stand over his 
men, the reaction would cause a breaking down of the 
morale. He did not remember how greedily he had 
guarded the stockroom. These possessions were his, 
his, their ownership acquired by years of sweat and 
toil, bruises and grease. His were the hands to display 
and sell the stock. No one knew the stock but the old 
man; no one knew the books but the old man. The 
pretty little stenographer, who came from nine to five, 
was of the same worth to the office as the typewriter 
on which she typed. She typed what the old man told 
her. 

Above all, the driving personality of the man was 
missed. He was to be seen on the wash rack during 
the middle of a job, haranguing the man in the pit 
during a draining job; he was every place at once. 

The old man had not misjudged his boys, they were 
loyal. They were loyal to the old man. The old man 
came first and the job afterward. But after being the 
brains of the organization, the old man should not have 
taken himself off even for two weeks, without having 
some one trained to take his place, some one capable 
of directing and taking the initiative. An employee who 
keeps his work so much to himself, so much a secret to 
the other employees, that if something unexpected 
happens to him, no one is prepared to go on with the 
work intelligently, is a liability to the organization. An 
employer who is secretive about the workings of his 
business to trusted employees is piling up losses for 
himself and his company. . 

We only hope that the “old man” does not decide 
to take two months instead of two weeks. For when 
he returns, he will start not where he started two years 
age when his new station was opened, but beyond that. 
He will start a fight to overcome acquired prejudices, 
a fight to eradicate the memory of slights, real and 
imaginary. And he’ll fight to get his boys back into 
pace! For months he will strive to wipe out enmity 
brought about because his men were out of touch with 
the public and there was no one to meet and handle 
the trade with gloves. He will never believe it could 
all have happened in two weeks. And he will be right— 
it could not. It has been happening the years he has 
been czar of his business without an equal aide-de-camp. 
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I have just 
purchased a corner 
lot 100 ft. square on 
a main highway. 
What I want is as * 4 
complete a plan as 5 
you can give me for 





' metal coverings and 

will look better. 
We have departed 
considerably from 
your sketch to make 
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the pumps set back 
and the corner of 
the building cut off 
far enough to leave 
plenty of room on 
this rather busy corner. Any suggestions you can 
give me will be greatly appreciated.—Carl P. Dean, 
Coupeville, Wash.” 

We have omitted most of your letter because it is 
so long and because the data given would not be of 
interest to other readers. However, the letter sets 
forth the conditions very clearly and it would be well 
worth printing as an example of what we like in the 
way of information. 

In the first place, as inexpensively as you can build 
it, the cost of your building is bound to exceed your 
appropriation. We suggest that instead of sheet iron 
(which is not cheap in the long run, because it will 
rust out from the back where it cannot be painted) 
that you use metal lath nailed to the frame with two 
coats of cement stucco. In a damp climate this will 


on the north side. 


A skylight in the shop is desirable even if you have windows 
Don’t let your desire to reduce the cost 
make you skimp the lighting 





desire one later. By 
covering the rear 
part of the lot as 
shown by the dotted 
line, the service 
facilities could be more than doubled or you could 
devote some of the space to storage. As long as the 
bulk of the traffic is around the corner, a filling station 
of this kind is as good as one across the corner. 

There is a liberal space for stock and there should 
be no trouble finding room for your hardware stock, 
but if necessary the space may be enlarged forward at 
the expense of the showroom, or back, using one of the 
car Stalls. The office space may be used and the office 
moved into the showroom area. 

While at present the location selected for the 
greasing and air tower is best, completing the building 
would make a move advisable. If there is a likelihood 
of making the addition in the near future, we would 
suggest placing the grease rack in the rear corner of 

(Continued on page 36) 
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Useful Shop Equipment 
Engine Service Set The C. & G. Raybestos Super Wheel Husky Kit 
HE latest Fleming Set is the mo- Puller, complete with two wheel pullers, HE Husky Wrench Co., Mil- 


tor reconditioning set, which in- 
eludes all the precision tools used for 
checking up cylinder jobs, fitting pis- 
tons, piston rings, etc. It consists of 
the Fleming cylinder gage (range 2%- 
5 in.)—an entirely new type of cylin- 
der gage, easy to use, as it supports 
itself in the cylinder and is unaffected 





the 


by wear, Fleming RL _ outside 
micrometer set (0-4), the Fleming in- 
side micrometer set (2-5 in.) and the 
Fleming 9 in. thickness gage (8 blades, 
range .002 to .053). The set boxed 
sells for $35, by the Fleming Machine 
Co., Worcester, Mass. 


Wheel Puller Set 


HE C. & G. Raybestos Super 

Wheel Puller, which is said to fit 
375 cars, consists of one Universal 
Wheel Puller, one Special Wheel Puller, 
with a keeper for each puller, 10 
adapters for the Universal puller, 14 
adapters for the Special puller, and a 
large drop forged wrench. 

This outfit is put up in a heavy steel 
box, with hinged cover securely closed 
by trunk fasteners. It is equipped with 
convenient drop handles for carrying. 

The body of the puller is a one-piece 
high point carbon steel casting. It has 
ample strength and is handy to use. 
The thread through the body of the 
puller for the power screw is extra 
long, which eliminates the possibility 
of stripping. 

The adapters are of Ductile metal 
tapered on the outside to fit the bore 
of the puller body. They contract to 
exactly fit the hub threads with a pow- 
erful grip. The adapters are inter- 
changeable and cannot be broken in use. 

A chart, furnished with each puller, 
lists 375 cars in alphabetical order. A 


glance at the chart tells which adapter 
to use, 





two keepers, 24 adapters and heavy 
wrench sells for $60. 








Gasket Material 
ENAX for heat and Tanpac for 
oil gaskets are two of the special 
gasket materials produced by the Ad- 
vance Packing & Supply Co., 808 
Washington Blvd., Chicago, Ill. These 
materials are supplied in sheets so that 
it is possible for a mechanic to cut his 
own gaskets, thus saving the time that 
would be required for looking up spe- 
cial gaskets for unusual jobs. 





Bench Lathe 

HEAVY duty bench lathe of large 
capacity is announced by Allen 
Electric & Equipment Co. It has a 38- 

in. bed and swings 10-in. diameter. 
This lathe is specially designed for 
garage service to handle all classes of 
lathe work which the garageman en- 
counters. It can be used for boring, 
turning, machining, milling and drill- 
ing, either straight or taper. It is 
adapted to such jobs as making bush- 
ings, milling key seats, commutator 
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turning, straightening shafts, facimg 
gears, turning up slip rings, tapping 
nuts, etc. 

The new Allen Lathe is furnished 
fully equipped, ready for operation, in- 
cluding power feed, countershaft and 
belting, face plate, centers, lathe dog, 
tool bit and wrenches for $110; weight 
of outfit, 230 lbs. Details can be se- 
cured from your jobber, or by writing 
direct to Allen Electric & Equipment 
Co., Kalamazoo, Mich. 


waukee, Wis., announces a new 
Husky Set combining IN ONE an un- 
usually complete wrench set with an 
extra strong and roomy Tool Kit. 
Sockets and handles contained in this 
set were carefully selected to present 
a practical set with the least number 
of separate units. This is claimed to 
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be the only set on the market including 
a 15-in. long combination tee to give 
the necessary leverage for “tight jobs” 
and to properly take care of the larger 
size sockets up to 11%4-in. Hex. Brace 
and speeder are attached with clips in 
cover so they will not interfere with 
the accessibility to the inside of box 
where all partitions have been removed 
to provide a maximum of roominess. 
Sockets are conveniently arranged on 
upper shelf, all openings facing toward 
the front, in plain sight, so that the 
proper size can be selected at a glance. 
Set is packed in a strong and rugged 
Tool Kit made of 20 gage Auto Body 
Steel, finished in durable black lacquer 
and equipped with strong hasp for 
padlock and a leather carrying handle. 
Complete descriptive literature will be 
gladly furnished upon request. 





Body Repair Book 

CAREFULLY prepared illustrated 

copyrighted booklet has _ been 
issued by the Edward G. Budd Manu- 
facturing Company, of Philadelphia 
and Detroit, for the use of automobile 
repair shops, garages and others who 
may have occasion to repair Budd all- 
steel bodies. The book gives detailed 
instructions for all kinds of repairs 
that might be necessary in the servic- 
ing of Budd bodies. Those interested 
in such work are invited to write to the 
Budd Company at Philadelphia for 
copies of this new booklet. 
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(Continued from page 34) 


the lot so that the wall can be built around it when 
necessary. 

It would be simple to arrange an electric signal 
for your pumps; a piece of heavy wood could be set 
in a slot in the concrete pavement with a heavy spring 
to hold it up flush. The spring should resist a man’s 
weight but yield under the weight of a car so that 
when a car goes over, it presses the wood down, mak- 
ing contact between points on the bottom of the slot 


which completes the connection of the buzzer circuit. 

There would seem to be no need for the above, how- 
ever, when the radio man is on the job, for there is 
nothing but windows between him and the pumps. 

The writer does not favor the metal roof, but be- 
lieves wood sheathing and tar and gravel or prepared 
roofing would be more serviceable. It is hard to keep 
the under side of a metal roof painted and that is 
where it rusts out. 





Tarbill Again Heads Ohio Council 


(Continued from page 25) 


ue was put on by R. C. Borden and A. C. Busse, 
of New York University. These two men have been 
studying salesmanship for over seven years and have 
analyzed 16,000 individual sales interviews. From 
these studies they have developed six principles of 
selling, all of them simple and all of them tested in 
actual practice. They may be summarized briefly as 
follows: 

Don’t talk too much yourself. 
wants to have his say. 

Don’t become argumentative or belligerent 
during the interview. 

Don’t interrupt the prospect when he is voic- 
ing an objection. 

Let the prospect explain his objection in detail. 
Inquire first and attack second. 

When the prospect has explained his objection, 
restate it briefly in your own words so that he 
will know that you understand him. 

In concluding the interview, concentrate on the 
one big feature. 


The prospect 


Of course, all of these points have to do with the 
technique of conversational strategy and do not take 
the place of a thorough knowledge of the product and 
its market. . 

Scrapping plans were discussed by A. B. Waugh of 
Omaha and Ralph Sandt of the General Motors Corp. 
Mr. Waugh stated that the Omaha yard was earning 
a profit every month on operations without taking 
into account the inventory investment. An interest- 
ing point brought out by Mr. Waugh is that labor 
employed to scrap the cars is paid on a piece-work ba- 
sis. Selling used parts is essential to the success 
of the plan, as about 75 per cent of the income is de- 
rived from this source. Mr. Sandt presented some 
of the high spots of a survey he has made of scrap- 
ping operations in a number of cities. 

Legislative and legal matters affecting the dealers 
were taken up by Chalmers Wilson, Commissioner 
Motor Vehicle Department, Ohio, and Warren Grif- 
fith, Chrysler distributor in Toledo and first vice- 
president of the N.A.D.A. 





Common Sense of an Uncommon Kind 
(Continued from page 21) 


to accumulate. He sees to it that just as much sale /pres- 
sure is put forth on used cars as on new cars. All used 
cars that are worth reconditioning are reconditioned. 

Jim believes it is good business to sell the new car 
first and to purchase the prospect’s old car after he 
has been sold on the new car. He offers a price for the 
used car which is fair to himself and to-the prospect. 
Once he has set his price nothing can change his 
mind. “I’m in the business to make money,” he says, 
“and if I start giving the prospect too high a price for 
his used car I’m not going to last.” 

Similar policies govern his service shop. The owner, 
on bringing his car to be serviced, is told what it will 
cost. And he pays that price. If the work isn’t satis- 
factory, Jim sees that it is made right; he believes 
that a satisfied customer is the best advertisement any 
dealer can have. 

His three salesmen are paid a straight salary and 
commission. He has been doing this for some time 
and finds that it is good business. 

“When you pay your salesmen a salary and commis- 
sion,” he said, “you know that you are going to have 
better control over them. You'll find, too, that they will 
really work for you and that they’ll make an honest 


effort to sell the prospect the new car rather than try 
and sell you the prospect’s old car. 

“They'll be more careful about their deals and the 
kind of paper they’ll accept. I give my salesmen some 
leeway about the paper too. I’ve found all this out by 
actual experience. It isn’t theory—just plain facts. 

Jim maintains strict supervision over his salesmen. 
Unlike some dealers, he and his salesmen canvass the 
farmer continually. Each salesman has a separate ter- 
ritory and works that locality. 

Every place they stop, which is every farmhouse, 
they chat with the farmer and his wife. Perhaps the 
young son or daughter will join in. The talk isn’t con- 
fined entirely to automobiles. It might be about the 
weather, politics or any one of half a hundred subjects 
that are of current interest. 

This conversation may take place in the fields. It all 
depends on where the farmer chances to be. There are 
many instances where Jim and his salesmen have ob- 
tained the order while the prospect was working in the 
field. 

Jim’s success offers genuine proof of what a man who 
uses common sense can do with the product of a manu- 
facturer who cooperates with him to the nth degree. 








Ee SRT SRR RTS "’ 


. Pl re Sc 





Se 








1S 


e- 


>p 
is 











a 





Se gy Ph MRIS rete Ie? 





September 27, 1928 











The Latest in Accessories 

















Multi-Dust Mitt 


ADE of gauntlet design with 16 
M separate cleaning surfaces of 
chemically treated cloth, this mitt has 
many original features. When the 
surface being used becomes soiled, a 
fresh surface is provided by turning 
over from back of mitt. After all sur- 
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faces have been turned over, the mitt is 
reversed on the hand and the oper- 
ations repeated. In this manner both | 
sides of the cleaning surfaces can be 
used. The hand and sleeve of the user 
are protected by a specially treated 
cuff. Price, each, packed in metal con- 
tainer, 75 cents. Manufactured by 
Junior Sales Co., 118 W. Thirty-sixth 
St., Los Angeles. 





New “Flexo” Heater 


NE of the outstanding develop- 

ments in heaters with the Cooper 
Mfg. Co., Marshalitown, Iowa, this sea- 
son, is the Cooper “Flexo” Jacketed 
Type. 

By patented locking rings this heater 
is adaptable to most of standard makes 
of cars. The long, flexible heating 
chamber of this particular Cooper 
model assures a large volume of clean, 
odorless heat—without noise and easily 





regulated or shut off entirely by the 
positive valve located directly under 
the register. 

Another outstanding feature of this 
Cooper model is its ease of installation 
—only a 3-in. opening in the floor board 
is required for the register—and the 


heating chamber length is_ easily 
adopted to any exhaust pipe. 


The Cooper plant at Marshalltown is 


now in full production on all models of 


Cooper heaters including new types for 
Model A Fords and 1928 Chevrolets as 
well as three styles of exhaust heaters 


—The Standard—Rail Type—and Long 


Register “De Luxe.” 
Literature is ready on this line and 
dealers may write Cooper Mfg. Co., 


‘Marshalltown, Iowa, for full details. 





Radiator Repair Capsule 

OLEEX is a radiator repair ma- 

terial put up in capsule form. 
A capsule dropped into the radiator 
neck is dissolved, thus liberating the 
leak stopping material, which quickly 
gets into action and takes care of leaks 
which may be present in the cooling 
system. With this there is nothing to 
open, pour or mix, it is just a matter 
of dropping the capsule in and letting 
the engine run. These capsules sell at 
60 cents each. <A display container 
carrying 20 capsules lists at $12 with 
a discount of 50 per cent to dealers 
for one or more such containers. 




















Exhaust Pipe Flange 

FLANGE for the purpose of re- 

pairing the exhaust pipe on the 
Model T Ford has been produced by 
the Wennett Mfg. Co., 24 Sudbury St., 
Boston, Mass. This repair unit is in- 
stalled by merely sliding the new flange 
into piace and pulling up on the pack- 
ing nut which comes with it. The list 
price is 35 cents each. 





Adjusting Spanner Wrench 
OST unique is the new Kent- 
Moore Universal Adjusting Span- 
ner Wrench. Whenever a wrench is 
needed for adjusting nuts on the rear 
axle, or elsewhere, this tool will answer 
the purpose, and fills the place of many 
special spanners otherwise required. 





The Adjusting Spanner Wrench can 
be used in three positions, and has a 
wide range. Built of special alloy 
steel forgings, it possesses long life, 
and will afford any mechanic one of the 
handiest tools he has ever used. 

The Adjusting Spanner Wrench is 
made by the Kent-Moore Organization 
of Detroit and Kalamazoo. 





Heat Indicators 

HE Model S.C. heat indicator is 

one of the latest instruments de- 
signed by the Nagle Electric Co., Inc., 
of Toledo, Ohio. The one shown is de- 
signed to clamp to the steering column. 
All Nagle heat indicators operate elec- 
trically, providing an _ instantaneous 
and accurate temperature of the engine 
at all times. 
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by Governor Fuller in the following notice recently 
issued. 

“We have been having some controversy with the 
insurance companies recently, and I want to say that 
I believe the different insurance companies are over- 
charging the people of this commonwealth in exorbi- 
tant rates for i..surance of one kind or another. 


Attacks “Insurance Lobby” 


“T tried to get a resolution through the legislature 
to investigate insurance rates, but the insurance lob- 
by was too strong. They told the boys in the legisla- 
ture what to do and practically every mother’s son of 
them made a low bow and took off his hat. These in- 
surance companies do not need any one at the State 
House to look out for them, except to see that they 
don’t carry it off.” 

When told of the New York Indemnity Company’s 
action to stop writing insurance in Massachusetts, 
Governor Fuller said: “I think the other companies 
are still paying a commission of 17 per cent to their 
agents who turn them in some of this ‘unprofitable’ 
compulsory business. I might say that the insurance 
companies pay a commission in excess of that recom- 
mended by the insurance commissioner.” 

It is perhaps an evidence of the belief of the insur- 
ance companies in the soundness of their case that 
they are planning legal means for appealing the pres- 
ent rates, in which case their figures on premiums and 
losses would be subject to scrutiny in open court. Un- 
der the original law, appeal had to be made shortly 
after the filing of rates, and as the current rates were 
filed more than a year ago, appeal would be impossi- 
ble. An amendment effective June 11 may open the 
way to an appeal, however, though it probably was 
not intended to cover a situation of the present char- 
acter. , 

Meanwhile, however, another influential group—the 
truck operators—appears to have suffered through 
the recent developments. Commissioner Monk had 
stated that the new schedule would lower rates on 
commercial vehicles. 


Appeal is Considered 


Secretary Day Baker, of the Motor Truck Club of 
Massachusetts, states that attorneys for the organiza- 
tion are now considering an appeal to the Supreme 
Court on behalf of its members based upon the asser- 
tion of ex-Commissioner Monk that under his proposed 
schedule of new rates the premiums for commercial 
vehicles were to be lowered. His refusal to file the 
rates following his resignation left the commercial 
vehicle rates in the same status as for 1928, temporarily, 
at least. | 

Among the important legislative moves planned are: 

1. A bill to be prepared by the insurance compa- 
nies to repeal the compulsory insurance law. 


INSURANCE 
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LAWS MUDDLED 





2. State Treasurer William A. Youngman, candidate 
for lieutenant governor, has a bill providing that al] 
reports of settlements shall be filed with the insurance 
department at the State House so that they would 
be open to the public. 

3. Frank A. Goodwin, ex-motor vehicle registrar, a 
candidate for governor, is advocating a State fund to 
handle the insurance whereby $10 or $15 will be paid 
by motorists when they register their vehicles, and out 
of this to be paid the claims, under State supervision, 
and investigations made by the motor or some other 
department. 

Compulsory insurance evidently has not worked out 
so smoothly in Massachusetts. Nearly everyone ac- 
knowledges that it has proved a gold mine to unscru- 
pulous attorneys and accident fakers. This was pre- 
dicted as long ago as 1926. Exorbitant claims have 
been the rule since the law became effective. Inas- 
much as every motorist in the Bay State is insured 
there is no such thing as a judgment-proof motorist, 
as far as personal injury or death claims are con- 
cerned. Naturally, this condition of affairs is just 
what the ambulance-chaser seeks in order to carry on 
his work.” 

Future compulsory insurance laws will have to take 
into consideration the fact that this form of protec- 
tion for the dependents of automobile accident vic- 
tims and the victims themselves breeds accident 
faking. 

There is reason to believe that the “Massachusetts 
Muddle,” as it has been referred to, may result in State 
insurance. This factor is not one to please the insur- 
ance companies, who have all along opposed compul- 
sory automobile insurance secretly on the ground that 
it would eventually result in a state fund to be admin- 
istered in much the same manner as workmen’s com- 
pensation funds are handled by the various States. 
Just how the State could be more effective in curb- 
ing accident faking and reckless driving than insur- 
ance companies have been is problematical. Work- 
men’s claims appear to be less susceptible of fraud. 
Under State insurance, however, the motorist would 
at least be assured of insurance at cost, provided 
the State fund is properly handled and politics is kept 
out of its administration, say those who have kept 
abreast of affairs. 


A Warning to Other States 


The most significant part of the situation in the Bay 
State is that it demonstrates, or should demonstrate, 
to legislators throughout the country that compulsory 
insurance is not yet successful in Massachusetts. It 
should prove some of the difficulties of such a law. In 
view of the political campaign under way, further- 
more, it seems safe to predict that for a time, at 
least, legislators will proceed slowly with proposals in 
other States. 





Why a Skeletonized Stock? 





some kind of an overhaul job. Your cue is to sell him 
not only the gasket but a can of gasket compound, a 
box of cotters, perhaps a can of valve-grinding com- 
pound and a set of spark plugs. ‘Plus’ the ‘sale, or as 
I spoke of it a moment ago, make two or more profits 





(Continued from page 29) — 


to a customer. You can’t do that with a skeletonized 
stock—and it’s a whole lot more profitable than making 
a fetish of stock-turn. See what I mean?” 

“T sure do,” answered Tremble, thoughtfully. “You’ve 
given me something to think about.” 
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Armature Trouble 


I have been having some trouble with Ford 
generators for quite a time. I can overhaul 
the generator and test each part and turn 
down the armature or sand it, and undercut 
the mica and everything is fine for a while. 
Then two or three days or possibly a week 
or month later, it will quit charging. Then 
{ sand the commutator and it is all right 
for a while. All I can blame it to is the 
brushes being too hard, but I have tried 
regular Ford brushes and other makes but it 
doesn’t make any difference. This is not one 
case only that I speak of for I have found 
this trouble in many of these generators.— 
H. A. Case, Harry’s Auto Service, Milan, 
Mich. 


HILE we believe that your 
trouble is in the connection 
between the wires and the com- 
mutator bars, there are a _ couple 


of other things that you would do 
well to check up on. First, get a dial 
gage and mount it so that the contact 
point of the gage is touching the top 
of a brush. Then rotate the armature 
and note the commutator eccentricity 
in thousandths. It should not be over 
003 eccentric. Eccentric commutators 
are sometimes found on repaired ar- 
matures, and are due to failure to re- 
move the dirt from the center hole 
when putting the armature in the lathe 
for turning down the commutator. 
Eccentricity of the commutator results 
in excessive up and down motion on the 
brushes. This wears off carbon parti- 
cles which tend to cause shorts between 
the commutator bars and which also 
are responsible for a great deal of trou- 
ble with brushes clogging or sticking 
in the brush holders. The trouble 
above referred to, namely, that of a 
poor connection between the wires and 
the commutator bars, is not unusual, 
especially in some of the lower-priced 
rewind jobs. It is caused by failure to 
thoroughly clean the ends of the wires 
before inserting them in the commu- 
tator bars. As a consequence, when 
the soldering is done the solder does 
not make a good contact, for the dirt 
boils up and keeps the solder out. The 
result is that possibly only the end of 
the wire is making contact with the 
commutator bar and in the course of a 
little time continued heating and cool- 
ing, together with the vibration of op- 
eration, results in a break in the con- 
nection at this point. Then when you 
sand the commutator, the sandpaper 
Slides to one side and touches the con- 
nection moving them into their slots, 


tact. 





cleaning up the ends, and making con- 
That is the most likely cause of 
your trouble. To remove such arma- 
tures and carefully pry out the wires, 
clean them and solder them back into 
place is about the only sure cure other 
than to see that in the future the 
source of supply on these armatures 
is very carefully checked and rewound 
armatures obtained only from organi- 
zations with a reputation for quality. 


The Ford Mystery 


I am having trouble with a Model T 1924 
Ford. It was recently overhauled, valves 
ground, new rings and all other necessary 
work done. The compression is good and ab- 
solutely even in all four cylinders. With the 
switch on battery the car hits perfectly. I can 
short out any three coils and it will run on 
the remaining cylinder, but with the switch 
on magneto, cylinders one, two and three, hit 
perfectly, but if I cut them out, No. 4 will 
not keep the engine running. In other words, 
it is a little weak on No. 4 cylinder when 
running on magneto, but perfectly uniform 
when running on battery. I have checked the 
valve clearance and reground No. 4 valve, 
also checked the intake manifold for leaks, 
changed coils around and tested timer and 
loom. If there were anything wrong with 
the plugs, coils, loom or timer, why should it 
run all right on battery but not on magneto? 
Also, if there were a defect in the magneto 
why should it hit on one, two and three, but 
not on four. I did not mention that the spark 
plugs were tested and also changed around 
with no result. We also tried a different car- 
buretor and gas line. I know this doesn’t 
sound reasonable, but the fact remains that 
the car runs perfect on battery, but misses on 
No. 4 when being run on magneto. I certainly 
hope you or your readers will be able to give 
me some information on this.—John F. Koeh- 


ler, 916 S. B Street, Grand Island, Neb. 


E certainly agree with you that 

this does not sound reasonable, 
but we have no doubt that the condition 
exists. Our first suggestion would be 
that you have the magneto recharged 
in order to get the hottest spark pos- 
sible from it. No doubt the big trouble 
is that the whole engine runs just a 
little weaker on magneto than it does 
on battery. Added to this you prob- 
ably have some such condition as very 
slightly lower compression in No. 4. 
No doubt this difference in compression 
is so slight that you cannot feel it, but 
if there were a 5 lb. difference in the 
compression, there would be a 25 Ib. 
difference in the explosion, for the ex- 
plosive force is approximately five 
times that of the compression. Multi- 


plying this by the area of the piston 
you will see that a 5-lb. difference in 
compression, which would hardly be 
noticeable when testing with the hand 
crank, and would not appear very con- 
spicuous if using the gage, would ré- 
sult in a difference in explosive force 
of 50 lb. Motor AGE readers all know 
that if they have any practical sug- 
gestions to make on this peculiar 
trouble, that their comments will be 
most welcome and if they seem par- 
ticularly good, will in all probability 
be published. We believe, however,. 
that recharging the magneto and then. 
checking the compression most care- 
fully, using a _ regular compression 
gage, will take care of this problem. 


Assembling a Basket Full 
of Parts 


I would like some information on starting 
motors and automobile generators. In case a 
generator is completely disassembled so that 
the shunt field is out, the brushes are out and 
the holders are out, how can I go about it to 
put in the shunt field and brushes and holders 
correctly? How would this be done in the 
case of a starting motor ?—George Schweiner, 


740 Cass St., Milwaukee, Wis. 


HE first thing to do is to carefully 

look at all the parts and see where 
the brush holders could be installed. In 
two pole machines there are usually 
two brushes. In four pole machines 
there may be four main brushes or 
there may be two main brushes. If 
two main brushes are used in a four 
pole machine they go at 90 deg. from 
each other and not opposite each other. 
After you have the brush holders in- 
stalled on the end brackets in the way 
that appears to be right, then put the 
field coils in the frame in the way they 
seem to go and see if the connections 
will reach so that you can fasten them 
to the brush holders. In the case of 
starting motors the connections are 
usually rather stiff so that in most 
cases it would be hard to put the ma- 
chine together wrong and still be able 
to connect up the field winding. 

In the case of a generator the connec- 
tions are more easily reversed. Here it 
is helpful to know, in the case of a 
third brush machine, that the field wind- 
ing must always be connected from a 
main brush to the third brush tracing 
in the direction of armature rotation. 
Wherever possible it is better to make 
a sketch of a generator before it is all 
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taken apart, but if one is brought to 
you in this condition it means that you 
must apply your mechanical ingenuity 
and electrical knowledge as best you 
can. If a machine of this kind is as- 
sembled and it is found that it rotates 
in the wrong direction, it means that 
you must reverse the relation of field 
and armature. In some cases this can 
be done by crossing the field connec- 
tions, while in other cases the brush 
holders can be turned 90 deg. and the 
connections kept the same. 


W hat is the Noise? 


I have a Chevrolet coach, model 1928, pur- 
chased Feb. 21st. It has been run 9300 miles 
and was broken in very carefully. I have been 
the only one who has driven this car, or at 
least it has never been driven except when I 
have been with it, and I know that the car 
has been carefully broken in. Oil was kept 
in the gas for 1000 miles and it was not run 
over 30 miles an hour for that period. It was 
mot run over 40 miles an hour until after 
1700 miles had been registered on the speed- 
ometer. After that it has been run on 200 
and 300 mile trips with continuous speed of 
45 and 50 miles an hour, with an occasional 
short burst of 60 to 65. Short trips around 
town average 25 and 35 miles an hour. Since 
this car was 4000 miles old it has developed a 
slight tapping sound, clear and distinct, al- 
though at first only when the engine was 
idling, but now it can be heard when the 
engine is speeded up to 20 miles an hour, 
but not after that. It cannot be heard at all 
from 25 miles an hour up. In fact, I never 
heard any engine run smoother. The oil has 
been changed every 1000 miles. At first the 
sound referred to was as one tap, but now it 
sounds like a light double tap with the second 
one faint and indistinct. Some Chevrolet 
mechanics have said that this was in the cyl- 
inder that rests on the camshaft. I think 
what they mean is the cam follower, the part 
into which the push rod rests, but we re- 
placed them in No. 1 cylinder. This is the 
one from which the noise seemed to emanate. 
Just what in your opinion could cause this, 
and how can it be remedied? I shall appre- 
ciate any suggestions that you can give.—-H. 
C. Steele, Triangle Service Station, Clarks- 
ville, Va. 


HARACTERISTICS of this noise 

lead us to believe that it is a wrist 
pin. It would not be unusual for a 
wrist pin to be a little loose after the 
service your car has given, and we 
would suggest that you try shorting out 
with a screw driver to see if this makes 
any difference. One way you can check 
for valve noise is to bear down on the 
rocker arm at the push rod side with 
the handle of a hammer. Hold the head 
of the hammer in your hand and bear 
down heavily on first one rocker arm 
at the push rod end and then another. 
Of course, if so doing eliminates the 
noise, you may be certain that there 
is looseness in the valve mechanism 
which you are working on and only an 
examination can determine just what 
parts must be replaced to silence the 
engine. 
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Effect of Corrosion 

We have a case of electrical trouble on a 
1918 Buick that puzzles us considerably. The 
generator when removed was found to have 
commutator and brushes in bad condition. We 
turned down the commutator, undercut the 
mica and installed new brushes. The arma- 
ture was tested for ground and was found to 
be O. K. in that respect and field windings 
also were O. K. 

When reassembled and installed on the car 
it charged O. K. but there is some trouble in 
the ground brush, which gets hot and crum- 
bles. The brush spring also loses its .tension 
and gets weak. This condition also occurred 
before we worked on the job.—Kelly Brana- 
man, Prop., Humboldt Battery & Elec. Co., 
Humboldt, Iowa. 


HE condition is due to corrosion 

on the brush holders. Both ground 
brushes can be removed with a plate 
at the side of the motor generator. 
This plate carries the two grounded 
brushes mounted on arms swinging 
around a pivoted support. As con- 
structed, the ground circuit is through 
the contact made by the arm on the 
pin on which it is mounted and in time 
corrosion of the surfaces causes a poor 
contact at this point. 
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SHOP KINKS 
Meas that have proved useful 


CCASIONALLY~ we 
wish to use a very fine 
drill in our regular power 
drill. We sometimes find that 
the shank is so fine that the 
chuck will not hold the drill 
tight. When this is the case 
we merely wind the shank of 
the drill tightly with fine 
wire and can then hold the 
drill very satisfactory.—J. T. 
Litzer, Auto Re- Building 
Co., 542 Larrabee St., Port- 
land, Ore. 








Readers of Motor AGE are invited 
to submit ideas that they have found 
useful in doing some particular service 
job in the shop in a better or quicker 
way. For each one published $2.00 
will be paid. Whenever possible the 
idea should be accompanied by a sketch 
or diagram from which a drawing can 
be made. 
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The remedy is to take off the 
grounded arm and carefully sandpaper 
the inside of the arm and the outside 
of the pin and all surfaces which make 
contact with each other, so as to get 
good electrical connection. Then, to 
insure a low resistance from the ground 
to the brush holder, solder on a flexible 
pigtail or shunt, one end being con- 
nected to the plate and the other to 
the brush holder arm. One of these 
shunts should attach to the starting 
motor brush holder arm and the other 
to the generator brush holder arm. 


Wheels Out of Balance 

I have been trying to get the shimmy out of 
a 62 Chrysler. This is not one of the later 
models and is not equipped with rubber spring 
shackles and other items such as are used on 
the latest jobs. I have put in spindle body 
bolts and bushings and tightened the tie rod 
and all steering connections. The car steers 
easily but when you speed it up to 35 m.p.h. 
it starts to shimmy. It does not shimmy on 
dirt or gravel road but as soon as you get 
on pavement it will shimmy at any speed 
from 35 m.p.h. up. The steering block is 
secure to the frame. The steering has very 
little play so I do not know what the trouble 
is. Everything seems to be OK but the 
shimmy is still there—E. M. Peek, P. O. 
Box 185, Trilby, Fla. 


OUR problem seems to be one of un- 

balanced wheels or unequally in- 
flated or under-inflated tires. We would 
suggest that you try 35 to 40 lbs. air 
pressure in the front tires. Also check 
to see that they are perfectly balanced. 
Such a thing as a vulcanized spot on 
the casing or the addition of a shoe in 
the tire would upset their balance suffi- 
ciently to cause the trouble that you 
have been having. There is also a pos- 
sibility that you have insufficient cas- 
tor to the front axle. Wedges for reg- 
ulating axle inclination can be obtained 
from practically any Chrysler dealer 
and it would probably be well worth 
your while to try these to see if this 
overcomes your trouble. 


Timing a’23 Nash 

I have a 1923 Nash. The timing gears have 
been changed from regular gears to special 
silent gears and these are not marked. 
Can you give me the valve timing of this 
car? The reason I wish this timing is because 
the car overheats in warm weather, even 
though we cleaned the radiator. and the pump 
and set the timing carefully. We have also 
worked on the carburetor. However, this car 
boils at 40 to 45 m.p.h. We know the cir- 
culation is OK. Please let me have the valve 
timing as soon as possible-—Vogel Auto Com- 
pany, Waterloo, Iowa. 


HIS car should be so timed that 

the inlet valve opens 15 deg. after 
top center and the exhaust valve closes 
10 deg. after top center. This adjust- 
ment should be made when the engine 
is thoroughly heated and a_ tappet 
clearance of .010 is provided. 
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Why the Third Brush 
Resulates 
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‘Shifting field gives but little regulation with 
plain shunt generator 


I would appreciate having a description of 
third brush regulation as used on automo- 
bile generators. I handle a great many 
Buick Delco motor generators, and have 
done considerable studying on generators 
and starters. I have no trouble in repair- 
ing or trouble shooting, but the third brush 
regulation is not clear to me. 

I understand about the magnetic action 
between the armature and pole pieces, such 
as the field magnetism being twisted more 
and more as the speed of the armature in- 
creases, causing the pole tips in my sketch 
at A and B to be the strongest. 

Is there a bucking effect against the cur- 
rent as it enters the armature at the third 
brush, and would the regulation be _ the 
same if the third brush were put on just the 
opposite side of the commutator at position 4 
as shown in my sketchP Can the regulation 
be due to the fact that the field is connect- 
ed across fewer armature coils than it would 
be if connected across the main brushes, and 
as the speed of the armature increases the 
voltage across which the field is connected be- 
comes less, owing to the field being twisted? 
You see, I have asked the question and then 


tried to answer it myself. Am I on the right 
track ? 


OU are very nearly on the right 

track, although you strayed from 
the straight and narrow way when you 
tried to figure out a bucking effect in 
the current as it enters the third brush. 
This part of the reasoning was not cor- 
rect. 

The twisting or distortion of the field 
accounts for the regulation and we have 
made a couple of illustrations which we 
are showing in connection with the 
sketch you sent. In the plain shunt 
generator, where the field gets its cur- 
rent from the two main brushes, it does 
not make any difference whether the 
fields shift or not as a loss at one part 
of the commutator is made up by the 
other part of the commutator being con- 
nected to coils which are cutting 
through the strongest field. 

In the other illustration, however, it 
can be seen that, where the field is con- 
nected from a main brush to the third 
brush, the shifting of the field will re- 
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duce the voltage in those commutator 
bars across which the field is connected 
and strengthen the voltage in those bars 
across which the field is not connected. 
In this case, for example, the bars 


across which the field is connected might | 


have a voltage adding up to 2 while the 
other bars might have a voltage adding 
up to 4. This would give a main volt- 
age of 6 but the field would be only 
getting 1/3 of it. 

In your sketch the field is not prop- 
erly connected as it must always be 
from a main brush to the following third 
brush tracing in the direction of arma- 
ture rotation. Your field would be cor- 
rect for the reverse rotation from what 
you show. On the other hand the No. 
4 third brush location would be correct 
if you connected your fields from posi- 
tive brush to. No. 4 brush and then ran 
the armature clockwise as shown by the 
arrow in your sketch. 



































Shifting field does regulate when third brush 
is used 
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| TOBATTRY 
Subscriber’s sketch of third brush generator 


Tight Pistons Cause Over- 
heating 


We have a late 1925 Dodge coupe here that 
runs hot when it is driven over 35 miles an 
hour. This car has 55,000 miles on it and 
seems to be in perfect shape except for over- 
heating. It never ran hot until it had 50,- 
000 miles on it and at that time the owner 
says that he had over oversize pistons put 
in and he thinks they put one inner ring on 
each piston. We have checked the timing 
and ground the valves, and cleaned the radia- 
tor out by taking the upper tank off. We 
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have taken the water pump apart for exam- 
ination, put on a new water hose and tighten- 
ed the fan belt. We have adjusted the car- 
buretor several. different ways. The heat- 
ing continues. The car has a five-tube thick 
radiator on it. The owner says that he does 
not know what oversize the pistons were 
that were put in, but says that they used a 
hone for the work. Is it possible that the 
cooling capacity of this radiator is not great 
enough for the increased bore? We will ap- 
preciate any light that you can give us on 
this subject.—E. E. Pipkin, Tourist Serv- 
ice Station, 115 W. Savannah Ave., Valdosta, 
Ga. 


F one thing you may be sure and 

that is the increase in bore is not 
causing the overload onyour cooling sys- 
tem. At the most the bore has not been 
enlarged over .010 in., while in all prob- 
ability it has only been enlarged .005 
in. We suspect that the trouble is due 
to fitting the pistons too close or to 
using an inner ring that is too “ener- 
getic.” In other words, it seems that 
you have cylinder wall friction which 
is producing heat. After running the 
engine until it is thoroughly heated it 
would be well to take hold of the crank 
to see if it is considerably tighter than 
when cold. If it is tighter you may be 
sure that the pistons and rings are too 
tight a fit. 


Pontiac Timing 


I have a Pontiac roadster late 1927 model 
that is out of time. I am not referring to 
the ignition. What I want to know is how 
do you check up on the valve timing ?— 
G. F. Murray, Continental Garage, Parker, 
Colo. 


E are showing an illustration 
which will give you a good idea 
of how the valve timing is checked. If 
you suspect that your timing chain has 
jumped or that it has been put on in- 
correctly, the thing to do is to remove 











the engine front cover. Then turn the 
engine until the two punch marks on 
the gears are in line with the crank- 
shaft and camshaft setting points as 
shown. It may be necessary to jump 
the chain a tooth or two one way or 
the other in order to make this come 
out correctly. 






























Shock Absorber Service 


How do you adjust the Watson Stabilators, 
type C-7. I want complete servicing infor- 
mation on these as I am located far from any 
authorized service station.—L. Vilatts, Salem, 
Ore. 


ATSON Stabilators must NOT 

be lubricated and the factory 
strongly advises the lubrication of chas- 
sis springs and the installation of 
spring covers. Shackle bolts should be 
carefully adjusted so that they will not 
bind. 


To change the adjustment on the 
type C-7 Watson Stabilator, place the 
car on a level floor. The car should be 
fully equipped, but with no passengers 
or extra load. First inspect the posi- 
tion of the brass eyelet in the strap to 
see that it is level with the horizontal 
center line of the Stabilator, or about 
% in. below the top of the window 
opening. Be sure not to confuse the 
eyelet with the brass tag, which is of 
about the same diameter. If the eyelet 
is above this position, the Stabilator 
braking effect is too great and will 
cause stiff or hard riding. If the eye- 
let is below this position, the braking 
effect will not be great enough to con- 
trol the recoil of the car spring. 





Watson Stabilator disassembled to 
various parts 


The position of the eyelet is govern- 
ed entirely by the way the strap is at- 
tached to the car axle. Before this can 
be changed, it is necessary to unwind 
the Stabilator spring. When unwind- 
ing this spring always use the special 
Stabilator wrench which is made to. fit 
in the slots in each corner of the hex- 
agonal adjusting nut. The adjusting 
nut is covered with a hexagonal steel 
cap, held in place by a small machine 
screw. When this has been removed, 
screw this screw into the locking pin 
so that it is possible to get hold of the 
pin to pull it out. This pin is locked 
in place by a shoulder on the inner end. 
When the adjusting nut is_ turned 
slightly in the direction of the arrow 
on the nut, the pin is released. 


There are six holes in the cover for 
this pin so that the spring winding may 
be varied by one-sixth of a turn. With 
a firm grip on the adjusting nut 
wrench, pull the pin out slightly (tak- 
ing care to keep the end of the pin in 


READERS’ 


show 


the hole) and allow the nut to turn 


backward (opposite to the direction of 
the arrow) one-sixth of a turn until 
the locking pin can be placed in the 
next hole. Follow this procedure until 
the tension on the spring is entirely 
released. Do not turn the nut back- 
ward beyond the point where it stops 
or the spring will be broken. 


With the spring completely unwound 
correct the position of the eyelet by 
detaching the strap from the axle and 
then reclamp so that the eyelet is one- 
half in. below the top of the cover open- 
ing when the strap is taut. This should 
be checked by winding the spring one- 
third turn before tightening the clamp. 
When correct, tighten strap clamp at 
axle securely and as close to the axle 
as possible. Place tension on spring 
by means of the adjusting wrench. 

The correct tension is secured by a 
spring balance, hooked in the hole pro- 
vided in the handle of the adjusting 
wrench. There is a certain amount of 
play provided in the locking pin which 
permits weighing the adjustment with- 
out removing the pin. In cases where 
a spring balance is not available a fair- 
ly satisfactory adjustment may be se- 
cured by turning the adjusting nut five 
or six notches for front Sta- 
bilators and seven, eight or 
nine notches for those on the 
rear. Both Stabilators on 
the front should be given the 
same adjustment and_ the 
rear Stabilators should also 
be adjusted equally. 

The standard tension and 
exceptions to this standard 
for various cars, together 
with the lap is listed here- 
with. By lap is meant the distance in 
inches from the eyelet in the strap to 
the nearest ‘strap hook rivet. This 
measurement is used when ordering 
and installing new straps. 





Note position of eye- 
let with respect to 
top of opening. 


To replace a_ broken’ Stabilator 
spring, as indicated by a loose strap, 
remove the Stabilator from the chassis 
and remove the six cover screws. Pull 
off the cover and disconnect the strap 
from the brake shoe. Hold cover with 
open side down and shake or tap gently 


Motor Age 


CLEARING HOUSE} -_ 





on the work bench until the shoe and 
spring slide out together. 


Standard Spring Tensians and Laps 


a eee 32 to 33 Ib. 6 in. lap 
a eer ee - 26 to 27 Ib. 4 in. lap 
Exception to Standard 

Tension Lb. —Lap— 

Front Rear Front Rear 
Ca@ttine 68. ..cccccce 33 27 514 4 
CE Bek cccevews 34 29 7 5 
> aa, See 33 27 5% 4 
Dodge Senior Six....28 18 6 4 
CS = eee 28 24 6 4 
Hupmobile 8......... 34 24 6 4 
CR 6 pare ack wes 32 28 6 4 
Locomoble, Jr. 8....30 25 6 4 
Locomobile 80....... 34 24 o% 
Jordan 8, Model A..36 28 6 4 
ee 34 27 6 4 
Nash Advanced Six. 38 - 61% i 
Packard 1-36, 1-43..37 28 61% 4 
Packard 3-36, 3-43..26 21 6 4 
Packard 4-26, 4-23..26 21 6 
Peerless 6-90, 8-69..34 ¥ 6 
All Ex. Coupe & Road... 28 ~ { 
Coupe and Roadster... 20 se 4 
Stearns-Knight ..... 34 24 7 4 
Studebaker Big Six..34 25 6 4 
Stuts HMight......ccece. 34 28 d% 4 


Never adjust front springs over 88 
and rear springs over 30 lb. 

To install a new spring, hold the shoe 
on one hand and grasp the spring with 
the other and hook it into the brake 
shoe through the gap while turning 
the spring so that the hook will catch 
it in its proper place. Reassemble the 
Stabilator and adjust according to pre- 
vious instructions. Care should be tak- 
en to see that the weatherproof seal 
(which is a piece of rubberized fabric 
placed between the shoe backing and 
the brake shoe) bears evenly all around 
against the cover and the base. This 
can be observed by turning the adjust- 
ing nut in the direction of the arrow 
one complete turn before the strap is 
attached to the brake shoe. If the 
weatherproof seal does not bear evenly 
all around, it can be adjusted with a 
knife blade or some other pointed tool. 

Should noise develop in a Stabilator, 
it can be remedied by disassembling 
the Stabilator and renewing the inserts 
in the brake shoe. At the same time 
clean the brake drums thoroughly with 
sandpaper and gasoline. Be careful 
NOT to get any grease on the brake 
drum or any portion of the Stabilator. 





Transmission and Differen- 
tial Lubricant 


Generally speaking, is a semi-solid grease 
or a semi-fluid one better for use in the 
transmission and differential of different cars ? 
—John G. Egan, Jr., 1635 Clay St., Topeka, 
Kan. 


ENERALLY speaking, a_ semi- 
fluid lubricant or heavy steam 


cylinder oil is preferable for transmis- 
sion and rear end lubrication. 
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Passengers > Passengers > Passengers > 
— - , : = Standard an a s 5 = Standard an S g 5 = Standard 
: -"S eo , -_- e P — ° 
Model ee lsise Equipment Model elise Equipment Model ee lsise Equipment 
Important changes in CADILLAC"341” CUNNINGHAM ; “ss” vl =e 
. . . “‘Fisher” i p. Coupe...... ) 
| Specifications and Price }} >, Roadster. 7 $3350 2} 4000 seghlmnprx 4p. Sp. Touring. .|$6500| 4/4500|Ceghjkimnp Sp. Sedan... 7va| [438 3h 
: . . ‘ 4p. Phaeton... .}| 3450) 4/4725\aeghilmnprx rsx p. Rrougham.. . ‘4: 
/ Tables since last ISSUe: 4p Sp. Phaeton..| 3950] 4}....|Beghikimnp |j 7p. Touring.....| 7000) 4/4600 gems “65” 
rsx 5p. Touring.. 795} 4/2385/aghmn 
‘ 7p. Touring.....| 3450) 4/4760jaeghlmnprx |] 4p. Coupe...... 8000} 2/4700 Ceghikdmnp 2-4p. Sp Radster | 1025] 21234 |Beghkmn 
2-4p. Coupe.. ...| 3295] 2/4930/aeghlmnprx 2-4p. Collap. Cab.|$1045} 2/2525jaghmn 
AUBURN 2-4p.Conv.Coup.| 3595] 2/4835jaeghlmnprx |} 6p. Limousine.. .| 8500} 4/5000 Ceghikimap 2-4p. Coupe. 975} 2)/2425\aghmn 
‘ , 5p. Coupe...... 3595} 2/4910j/aeghlmnprtx 5p. Sedan....... 975} 2/2600\aghmn 
Two New Victorias 5p. Sedan....... 3695} 4|5040/aeghlmnprtx 5p. Sedan....... 1075} 4/2675jaghmn 
5p. Town Sedan.| 3495] 4/5030j/aeghilmnprux|| DAVIS ‘99” 5p. Brougham...} 1175} 4/2695|Beghkmn 
7p. Sedan... 3795} 415140jaeghimnprtx || 4p. Polo Raster... $1795} 2}3295/aeghmor “Ts 
7p. Imp. Sedan. .| 3995] 4/5180jaeghimnprtx |] 5p. Touring.....} 1795] 4/3325/aeghimnrs 5p. Sedan...... 1385} 4/3130jaghmn 
LA SALLE Fleetwood” 4p. Coupe. ..... 1865} 2/3345|aeghmor Bp. Brougham...| 1550] 4|3180|/Bechkmn 
| > — te gi we sam 5p. Emp. Sedan.| 1885} 4/3475jaeghmnort 
. p. an Ca 4195) 4)... ./aeghimnprtx 
} Body Models p. Sedan....... 4295) 4]... ./aeghlmnprtx 
7p. Sedan Cab 4195] 4]....Jaeghlmnprtx |] DE SOTO 
5p. Imperial. . 4345] 4|....laeghlmnprtx |] 2-4p. Roadster .| $845) 2|2635ighnw ELCAR 
PEERLESS “6-60” 5p. Imperial Cab} 4345] 4].... aeghimnprtx |] 5p. Phaeton....] 845) 4/2445ighn **§-70” 
a one 4345} 4]... .laeghlmnprtx a a. er WA > ~~ ter. . |$1295 2/2580 -— 
°: “ . p. Club Cab’t. .] 4395]. .}.... p. Bus. Cu gon p. Touring. ...-/@00F 
Engine Specifications 5p. Phaeton Sed.| 5750}. 5p. Sedan. ” ..| 845} 2(2580ighn 5p. Brougham. 2|2670jahor 
5p. Im. Pha. Sed.} 5995}. .].... 5p. Sedan. ..... 885) 412640ighn 4|2750jahne 
.- TownCabCon.} 5250] 4]... ./aeghlmnprtx “8-78” Std. 
. 5500} 4}... ./aeghlmnprtx 2-4p. Roadster 2}... .Jjahnr 
VELIE ro’mCon.} 5500} 4 . jaeghlmnprtx ag a 8” np on -y ae ; , sop — 
p. ton... ..| agmn p. Coupe. ....;annr 
1929 Body Models 5p. Roy. Rdster.| 1795] 2/2995jagmnw 5p. Sedan... .... 4)....Jahor 
CHANDLER 5p. P.B. Rdster..| 1895} 2/2995|Bemnw “*8-78 Royal’’... 

“65” | 5p. Cab. Rdster.| 1995} 2/3160jaghmn 4p. Roadster. . ....|aeghmnor 
5p. Touring... ..|$ 895} 4]....jahmn 5p. Collap. Rdstr.| 2195) 2/3160jaghmar 5p. Touring... .. .. .Jaeghmnor 
5p. Sportster. 995 2). ..Jabmn 5p. 2d. Sedan. ..| 1795} 2/3170|aghimno 4p. Coupe. ..... ... .Jaeghmnor 
3p. Coupe...... 875) 2|..../ahmn 5p. 4d. Sedan. . .| 2095] 4/3275jaghmnot 5p. Sedan....... . .Jaeghmnor 

anurans 5p. Sedan....... 895] 4]... ./abmn ““g_g9” 
————= |] 2-4p. Coupe 955] 2)....jahmn 5-7p. Touring... ..]..../aeghnor 
Passengers + p. DeL. Sedan..| 995} 4]..../ahmnu DODGE BROS. 2-4p. Roadster. . 2]... ./aeghmnor 
= Self! el Standard 2-4p. Cabriolet. .| 1075} 2]... .jahmn “Std. 6” 4p. Coupe. ..... 2]... .Jaeghmnor 
Model o-8 3 68) Equi ~— “Royal 75” 2-4p. Conv’t Cab.| $945} 2/2570|Bghr 5p. Std. Sedan 4|3490|aeghmnor 
Ko | Qize pment I! 5p. Sedan, 2d...| 1295] 2I.. 2p. Coupe...... 875| 2/2490jag 5p. Prin. Sedan 4|... .Jaeghmnoprux 
2-4p. Coupe....] 1295]. .].... 5p. Sedan....... 895} 4/2710jaghr **8.91” 
, p. Sedan, 4d...] 1395] 4 5p. Sedan DeL. .| 970) 4/2780jaeghr 2-4p. Roadster . ..]....Jaeghmnoprx 
AUBURN 5p. DeL. Sedan.| 1495} 4 5p. Sp. Sed. DeL.| 1045] 4]... .|Beghjkr 4p. Coupe. ..... ..|..../aeghmnoprux 
76 “Big Six” “Victory 6” 5p. Prin. Bro’m 4]... ./aeghmnoprux 
2-4p. Roadster. ./$1195) 3/2980/aeghmnrw 7p. Touring.....] 1725] 4/3360/ahjlmow 5p. Touring.....| 995] 4/2775|aghmar 5p. Prin. Sedan. 4]... .Jaeghmnoprux 
bp. a. ..-| 1195} 4/3070;aeghmorw 5p. Met. Sedan..| 1525] 4/3800/ahmnt 5p. Sp. Touring..| 1245] 4]... .|/Beghjkmar **120” 
4p. Cabriolet 1395) 2/3125/aeghmnru 4p. Coupe...... 1725} 2|3535|ahmnot 4p. Sp. Roadster] 1245] 2)....|/Beghjkmnr_ |} 5-7p. Touring... 4]... .]beghnprx 
bp. Sp. Sedan...| 1295) 4/3300 aeghimnru 3p. Ctry. Club. .| 1725} 2/3535/ahmnot 2p. Coupe. ..... 045) 2/2650\|aghmnr 5p. Std. Sedan. . 4)... .jaeghmnoprtx 
bp. Sedan....... 1395] 4/3300|aeghjmnru 5p. Royal Sedan.| 1725} 4/3800j/ahmnoptx 4p. Coupe DeL..{ 1170} 2/2850{Beghjranrt 7p. Std. Sedan. . 4)... .jaeghmnoprtx 
5p. Victoria.....] 1895) 4)... 2~4p. Cabriolet. .| 1825} 2|/3450jahmnp 5p. Sedan....... 1095) 4/2855jaghmaor 
88 7p. an.......] 1925] 4/3895|ahmnoptx 4p. Brougham 1095} 2)2750/aghjmnr 
2-4p. Roadster. .} 1495) 3|3265jaezhmnrw 7p. Berline Sed..| 2025) 4/3945|ahmnoptx 4p. DeL. Bro’m.}| 1170} 2/2850]Beghjmnrt 
2p. Speedster... .] 1695) 2/3245)aeghmnrw “Royal 85” 5p. DeL. Sedan..| 1170} 4}2955jaeghmart ee SIX 
bp. Touring.....] 1495] 4/3380)aeghmorw 7p. ae 1995} 4/3655|ahjlmnpwx |] Sp. Sp. Sedan. . .] 1295} 4]3150|Beghjkmart 
4p. Cabriolet... .] 1695} 2/3410)aeghmnru 4p. Coupe...... 1925] 2/3640)ahmnoptx *‘Senior” 5p. Teuring.. ; 4)....Jaghnr 
bp. Phaeton Sed..| 1895] 4/3600|aeghmnr 4p. Cry. > Chub. 1925] 2|3640]ahmnopx 5p. Vic. Bro’m..} 1575] 2)... .Jagmnp 5p. Club Sedan.. 2)... .Jaghnr 
bp. Sp. Sedan...| 1595) 4/3590 aeghimnru 5p. Sedan....... 1795] 4/3900/ahmnoptx 5p. Sedan. . 1675) 4}....jagmnp 2p. Cabriolet. . 2]... ./aghnr 
bp. Sedan...... 1695} 4/3590/aeghjmaru 7p. Sedan....... 2195} 413950lahmnoptx 2-4p. Coupe.....] 1675]..]..../agmnp p. Sedan 4/2600)aghor 
bp. Victoria.....] 1695} 4)... 3.5p. Cabriolet. .| 2095] 2/3600|ahmnpx 5p. Sport Sed... .] 1795] 4)....|/Bgjkmap 4p. Royal Cab. . 2)... .|Bghjor 
115 | 5p. DeL. Sedan..| 1995] 4|4005|Bhilmnontx |] 2-4p. Sp. Coupe.| 1795} 2}... .|/Bgjkmnp 5p. Royal Sedan. 4/2600] Bghjlor 
2-4p. ae. .| 1995] 3/3655/aeghmnrw 7p. Berline Sed..} 2295} 4/4000|Bhilmnoptx |} 5p. Landau Sed..} 1845]. .]..../Bgjkmnp 
2p. — 2195} 213590|aeghmnr 
| 5p. Touring.....}..... 4|....Jaeghmnrw 
7p. Touring.....]..... 4). aeghmnrw du PONT “‘E” ESSEX 
| 2-4p. Cabriolet...] 2195] 2]3880|Beghjmnru || CHEVROLET 4p. Roadster. . . ./$2800]. .|3700/afghkmnprx “‘Super Six” 
bp. Phaeton Sed.} 2395] 4]3990 aeghmnr 2p. Roadster... .| $495] 2/2030/dr 5p. Touring... ..| 2800] 4/3850jafghikmnprx |] 5p. Phaeton... .. 4/2305{ahmaor 
bp. Sp. Sedan... .| 2095) 4/3995jaeghimnpru |] 5p. Touring.....} 495} 4|2090|dr 4p. Coupe...... 3200}. .|3850jafghkmnprtx || 2-4p. Roadster..| 850) 2|2365|ahmar 
} bp. Sedan....... 2195] 4/3995|aeghjmnpru |} 5p. Coach...... 585] 2/2360\dhr 4p.Conv'tCoupe.| 3400] 2/3800jafghkmnprtx |] 2-4p. Coupe. 2/2535 ahmor 
7p. Sedan.......] 2445) 4]... .Jaeghjmnpru || 2p. Coupe...... 595) 2|2235|dhr 5p. Sedan...... 400]. .|4100]afzhkmnortx |] 5p. Sedan....... 4/2660 abmaor 
5p. Sedan....... 675} 4/2435\dhru 5p. Con. Sedan..| 3750] 4/4100) Bfghikmnprtx]|} 5p. Coach...... 2|2560|ahmnr 
| 2-4p.Con.Sp.Cab} 695] 2/2265|dhr ‘8” 
5p. Imperial....} 715) 4/2405/dhru 141 W.B. 
BUICK " . Roadster. . . .|$4360)..]....|Beghkprx 
116 ..Sp. Phaeton..| 4560). .]....|/Beghkprx FALCON- 
Sp. Phaeton... ./$1225) 4]... .lag CHRYSLER 7p. Touring.....} 4560]. .|....laeghkprx GHT 
2p. Bus. Coupe. 1195} 2]... .Jag “65” ...Conv. Coupe.| 4360]. .]..../aeghkprx “12”. 
5p. Sedan 2d.. 1220) 2]....lagt 2-4p. Roadster. ./$1065} 2/2730\agnn ...Club Sedan. .| 4360). .]....jaeghkprx 5p. Touring... .. . -12700 . 
5p. Sedan 4d... 1320} 4]... .lagt 5p. Touring.. . 1075] 412776\aghn 5p. Sedan....... 4410). .]....|aeghkprx 4p. G.G. Rdster. .|2935| Beghjkimnpr 
121 2p. Bus. Coupe..} 1040} 2|2780\aghn 5p. Victoria... .. 4410). .|..../aeghkprx | wx 
; 4p. Sp. Roadster] 1325]..}....Jaghmn 5p. Sedan, 2d 1065} 2/2905 aghn 5p. Limousine.. .| 4575]..]....!aeghkprx 5p. Sedan....... 2/2800/ghor 
' 3p. Bus. Coupe..} 1395]. .}..../aghmn 5p. Sedan, 4d 1145) 4: 2960 aghn 7p. Sedan 4675). .1... laeghkprx 2-4p. Coupe. . .}2800)ghnr 
| 4p. Spec. Coupe.} 1450}. aghmn 2-4p. Coupe 1145] 2'2875 aghn 7p. Limousine.. .| 4875'..]... .!aeghkprx 5p. Sedan....... 4|2875|ghor 
bp. C. C. Sedan.| 1450}... aghmnt “75” ..Conv. Sedan.| 5150 .. -- | Beghkprx 
bp. Sedan....... 1520) 4 aghmnt 2-4p. Roadster. .} 1555] 2|3/90'aeghmn . .Town Cab...} 5750 ..|....!aeghkprx 
129 2-4p. Coupe.. ...] 1535] 2)3235 aghmn - 
| Sp. Phaeton..... 1525} 4]... ./aghmn 5p. Royal Sedan.} 1535]. .|3340 aghmn FORD “A” 
7p. Touring beioue 1550}. .|....j/aghmn 4-5p. TownSedan| 1655]. .|3360 aghjmn DURANT 2-4p. Roadster. . 2)..../Bgnr 
5p. Coupe ai aah 1865). .|....jaghmn imp. “*80” “Four” 5p Phaeton 4'.,..|Bgar 
5p. C. C. Sedan.| 1875]. .]..../aghmnt 2-4p. ter. .1$2795| 3'3870 aeghimnrwx || ...Roadster....] $595). .11950 ah 2p. Bus. Coupe.. 2'....|/Bghnr 
4p. Conv't. poe 1875). .]..../aghmn 5p. Sedan....... 2945] 4 4/25 aeghimnprtx || ...Coupe....... 596). .|2185 ab Sp. Ludor s«san Ze . .|Bghar 
) p. Sedan 4d....| 1935] 4]... .laghpmnt 7p. Sedan....... 3075| 4 4250 \eghimnprtx || 5p. Sedan....... 595] 2,2330 ab 2-4n Snt. Conve. 2 ....'Bebor 
| 7. Sedan......| 2045] 4]... ./aghmnt bp Town 17 2995] 4 4/40 aeghjlranprtx || 5p. Sedan....... 695) 4'2480'ah 2p. Std. Coupe. . 2.... Bghnr 
: 7p. Limousine...| 2145] 4]... ./aghmnt 3495; 4 4285 aeghiranprtx || 2-4p. Conv. Cab.]..... . .{2210labr |) 5p. Fordor sedan 4. -- -|Byuar 
KEY TO SYMBOLS 
i figures denote shipping —typ of wheels optional. i—Trunk and trunk rack. e—Car heater. v—Vanity 
wheels with spare. —Trunk rack, no trunk. p—Cigar lighter > Windshield wily». 
A—Weet = with spare. d—Disk wheels. he —Spare tire. r—Rear traffic oak z—Clock. 
a—Wood wheels. e—Front and rear bumpers. }—Spare tire lock. s—Spotlight. t length. 
B—Wire wheels with spare. f—Front bumper. m—Engine heat indicator. t—Vanity and omating 30K $—Prices on application. 
b—Wire wheels ——- absorbers or snubbers. mm gasoline gage. wu—Smoking set 
C—Optional wheeis with spare. —Automatic windshield winer 
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, = Passengers . = Passengers ‘ Passengers . : | 
—- ers So|f| “| Standard | an ' = e|f 2 Standard an = : fe 2 Standard an a S 5 i, Standard 
Model |OE\E|3S| Equipment |, Model | OE |8/3;5| Eavipment ||. Model | 5/8/35 | Eauinment LE |g [Zs | Eauiomen 
FRANKLIN HUPMOBILE | LINCOLN MARMON 

“Series 12 B ‘Century 68 , 

119 W.b 5p. Phaeton. . . . }$1425]. .|2900|aghnr 2p. Spt. Rdster. .|$4600} 2/4930|aegkinprx 2-4p. Roadster . .|$1565) 2/2700/ahmnrw 
8p. Cone ve * lseghkinprx 2-4p. Sportster. . 1435) 2|2820laghnr 2-4p. Club Rdstr. yoo 5010 + ol 5p. Sedan....... 1465 4/2897 |ahmart 
4-5p. Vic. Bro’m.|$2760}. .|3550|aeghiklnprx 7p. Phaeton. . 1455) 4/2955\aghnr 7p. Spt. Touring.| 4600| 4/4940 aegkinprx 4p. Vic. Coupe. . 1520 2 2867/ahimort 
a Sedan....... 790]. .|3580laeghkinprtx || 5p. Sedan 2d.. 1345} 2)}2975|aghor 4p. Spt. Phaeton.| 4600; 4/4910/begjkinprwx || 2- -4p. Coupe. 1465] 2}2827\|ahmort 

5p. Ox. Sedan...| 2790]. .|3580|aeghkinprtx || 4p. Coupe...... 1335} 2|2965/aghor 4p. Coupe. ..... 4600) 2/4805/aegkInprx 78 ah 4 
5p. Spt. Sedan. .| 2910). .|3630|aeghikinprtx |] 5p. Deaan....... 1395} 4/3040/aghor 4p. Sedan....... 4800| 4/4930]aegiklnprx 2-4p. Roadster. .} 1965 : 3007 /ahlmnprwx 
3-5p. Con’vt Cpe.} 2850). .|35/0|aeghkinprx 2edp, Cabriolet. .| 1475). ./2965)aghnr 5p. Sedan....... 4800| 4/5010|aegkinprtx 2-4p. Coupe. ...} 1965) 2/3097/ahlmnprx 

128” W.B. “Centary 8” 2p. Coupe...... ..|4720/aeghklnprx 4p. Vic. Coupe. .| 2065] 2/3066) ahilmnprx 
2-4p.Sp.Runab’t.| 2975]. .|3440laeghkinprx || 5p. Phaeton.....} 1905). ./3285jaghmnv 7p. Sedan....... 4|5050\aegklnprtx 5p. Sedan....... 1965] 4/3104/ablmnprtx 
5p. Sp. Touring..| 2975}. .|3630|aeghkinprx |} 2-4p. Sportster...) 1915). ./3335jaghmnv 7p. Limousine.. .} 5200) 4/5165]aegkinprtx E-79 
7p. Touring 060}. . |3630jaeghkinprx 7p. Phaeton 1935] . .|3355|aghmnv 4p. Berline.. .... 5500). . |5115\aeghklnprx 2p. Speedster 3485] 2 4251 aeghinprx 
7p. Sedan....... 2980]. .|3790laeghkinprtx |} 5p. n, 1825} 2/3385)aghmnv 7p. Limousine...} 6000]. .{5380]aeghklnprx || 4p. Speedster 3485] 214256laeghlopcx 
7p. Ox. Sedan. ..| 2980]. ./3790|aeghkinprtx |] 4p. Coupe...... 1865) . ./3375/aghmnv 7p. Brougham...| 6500) .|5025jaeghkinprx |] 5p. Phaeton.. ...| 3485) 4/4017) aeghinprx 
7p. Limousine.. .} 3080}. .|3870jaeghkinprtx |] 5p. Sedan, 4d...} 1875) 4/3455/aghmnv 6p. Ber. Landau.| 6500]. .|5140/aeghkinprx || 7p. Tour. Speed .| 3565 4/4480/aeghilnprwx 

2-4p. Cabriolet. .} 1955). ./3345jaghmnv 7p. Cabriolet... .} 6600). ./5160/aeghkinprx 2p. Coupe Rdstr.| 3563) 2/43 74}aegh! nprx 
7p. LeBaronCab.} 7000}. .|5200j|aeghkinprx 5p Town Coupe.}| 3195 214452)aeghInprx 
7p. Holbrook Cab} 7200] .|52®))aeghkinprx 2p. Coupe. ..... 3435 - 4373)aeghinprtx 
7p. Collap. Cab | 7300}. ./5140/aeghkinprx 4p. Victoria... ..]| 3435) 2}4346/aeghInprtx 
ono" Bo Sodan || 3565] 4l4s0slacchinerts 

“120” . 

4p. Roadster. . . .}$1395] 212995laghmnr 7p. Sedan....... 3640] 4 4620 aeghinprtx 
“s ..Sedan....... 1595). . ne 5p. Cus. Sedan. con ; aoe on 

“Cabriolet. 1495]. .]... .Jaghmnr 7p. Cus. Sedan. . 5) 414673] aeghinprtx 

. .Sport Sedan..| 1295 ..Jaghmor JORDAN 7p. Cus. Limou..} 4175) 4/4718)aeghlnprtx 

Real Py = Be ‘ $1495) 4/2800] Begh LOCOMOBILE 
4p. Roadster... .} 1895} 213040]aeghmnpr p. Blue Boy.. . . ] 

> Hate of 1795) |... me mae 4p. Spt. Salon.. | 1295} 2/2775|aghjmorx “8.79” we 
5p. Bro’m 4d....] 1875] 4]3360|aeghjmnr 2-4p. Tomboy... .j 1395) 2)/2650/aghmorx 5p. Brougham... .|$1995} 4/3525|afghmar MOON “6-60 
5p. Sedan....... 1895} 4]3380}aeghmnpr 5p. Sedan... .... 1395) 4)2775)aghmortx 5p. Sedan....... 1995} 4/3575)afghmor 5p. Phaeton... .. $895} 4/2340/an 
Victoria..... 1895 .Jaeghmnpr “JE” 4p. Vic. Coupe. .} 1995] 2/3600jafghmar Sp. Coach. ..... 995} 2/2420/an 
30” 4p.Collap Coupe} 1995) 213185jaghmorxz “8.80” 5p. Roy Sedan. .| 1195) 2/2520jahin 
2-4p. Koadster. .| 2195] |3440/aeghmnprx 4p. Perm. wees 1995/ 2/3185jaghmorx 4p. Spt. Touring.| 3100) 4/3972/beghikimnprx|| 5p. Roy. Sedan. | 1295) 4/2605)/abn 

Cabriolet. .. .| 2295 aeghmnprx_ || Op. Victoria... 1995] 2/3275jaghimortx 4p. Coupe Vic...| 2775] 213820|aeghimnprtx “6-62 
5p. Brougham. ..| 2375} 4]3750|aeghimnprx |] 5p Sedan... .| 1995) 4/3300)aghmartx 4p. Coilap. Coupe} 3000} 2/3780jaeghimnprtx || ...Touring.....| 995). .|2340/agh 
5p. Sedan....... 2395] 4]3740}aeghmnprx |} 5p. Land. Bro’ mj} 1995}..}.... 5p. Sedan....... 2650] 4|3950/aeghimnprtx |] . . . Roadster... . we 2295lagh 
...Victoria..... 2395 . -Jaeghmnprx 5p. Brougham.. .| 2700} 4/3990jaeghimnprtx |] Sp. Sedan, 2d...| 1295) 2/2520)agh 

7p. Sedan....... 3150] 4/4140]aeghimnprtx |] 5p. Sedan, 4d...] 1345] 4/2603jagh 
7p. Sub. Sedan. .| 3300] 4/4280jaeghimnprtx “6.72 Std.” 

6p. Cabriolet. . 4 . |Beghikimnp . Std. Roads er 1295]. .}2720}agh 
Sportif 4}5030 febkl a "| 1445} 4)28t0lagb 

GRAHAM- 4p. — oe afgbkirx 5p. - 7 5} 4]2 ag 
GE i ~ ter... afghkirx 5p. Sedan... ...| 1445] 4]2930 agh 
+ well aghmnr KISSEL 7, Tour 1 im 50 afebkire “ean 1495]. .]/2880]agh 

. Coupe...... 60) 2/2565 p. Tour. afghkirtx ab ‘iole 2880}ag 
4 ace. s aonciiel 875] 4]/2825/aghmor “6.73” 6p. Brougham.. . 4|5464/afghkl tx . .Sedan...... 1595 413080\agh 

“614” 4p. Cnv. Cp. Rtr]$1695] 2]... ./eghmprvx 5p. Vic. Sedan 4|5600/afghkirty "Petite Sedan. 1595]. .].... agh 
Ap. Phaeton 1435] 2/3140 5p. Broug. Sedan} 1595] 4)... .jeghimprvx 7p. Lim. Enc. Dr 4/5868lafghkirtx ..Vic. Coupe. .} 1695 _jagh 
4p. Coupe...... 1275] 2/3150\aeehmart 4p. Coupe Rdstr.| 1695} |... ./eghmprvx 7p. Cabriolet. . . 4/5624 lafghkirtx “8-80 
5p. Sedan....... 1295] 4/3240]aeg 5p. Sedan....... 1695} 4]... .Jeghimprvx “99” 5p. Petite Sedan.| 2195) 4]3480/agh 

“#19” “8-95” 4p. Sportif...... 5900] 4/4475jaeghikimnpr || 5p. Sedan...... 2195] 4|3520|agh 
4p. Phaeton 1745} 213595 7p Touring..... 2095} |....jeghmprx tx 2-4p. Cab. Rdstr} 2095) . [3365 agh 
ap. Coupe...... 1575] 2|3645|aeghmortx 4p. Speedster... .] 2195). 2]... .Jeghmprx 4p. Roadster....| 5900] 2/4370/aeghkimnpr || 4p. Vic. Coupe. .| 2195] 4] ...Jagh 
5p. Sedan....... 1595] 4/3775|aeghmortx 4p. Tourster....] 2195] .]..../eghimprx tx 7p. Sedan...... 2395] 4]..../agh 

“629” 5p. Broug. Sedan} 1995] 4]... .Jeghimprvx 7p. Touring.....]| 6000}. .|..../aeghkimnpr 
7p. Phaeton 2110)... 4p. Cp. Rdstr...| 2095). .]... .Jeghmprx tx 
5p. Sedan... .... 1985] 414070 Deghilmnp Sp. Sedan... .... 2095) 4]... .j/eghmprvx 5p. Vic. Sedan .| 7300} 4/4842/afghimprtx 

4p. Cv. Cp. Rdtr} 2095) .|....Jeghmprx js Suberban.. 7500} 4/4930|afghmprtx 
5p. Town Sedan.| 2085} 4/4155 *.. 7a 5p. Rrougham.. .| 2595] |... .l/eghimprvx Vic. Sedan...| 7450]..|... .|aeghkimnpr NASH 
rtx p. Sedan....... 2595] 4]... ./eghmprvx tx Std. 6 
Sp. Coupe...... 4005 8-126 7p. Town Bro’m.| 7500} 4/4615|afghmprtx 2p. Coupe...... $885} 2|2590|ceghlmnr 
7p. Sedan....... 2110} 4/4150] Deghjlmnp 4p. Tourster. ...] 3275} 4]....]/Beghmpr 7p. Cabriolet....| 7500} 4/4615jafghmprtx ap. Collap. Cab 955) 2) 2559 ceghlmnr 
4p. Speedster... .} 3275} 2]... .{Beghmpr ..-Collap. Cab. .| 7750]. . aeghkimnpr || 5p. Sedan....... 835] 212625|ceghimnr 
2-4p. Cabriolet. .| 2185] 2/3930/e 4p. Cv. Cp. Rdtr} 3185} 2]... ./Beghmpr tx = were 935} 4)2509}coghimnr 
2-4p. Coupe.. ...| 2185] 2/3965le 4p. Cp. Rdstr. ..| 3185) 2]... .{/Beghmpr 5p. Sedan....... 955} 4)2/25\ceghimar 

“835” 5p. Brougham- 5p. Landau Sed..| 995] 4/2725|ceghlmnr 

7p. Phaeton.....| 2410]. . . ke . oud to if — mal . Pero 6” mF . 
Pp. oeuan....... 2285} 4/4160 h 4 rou an. --..|)Deghimpr p. Phaeton... .. ...eeghimar 
. 2 p. Sedan....... 3785] 4]... .|Beghjmpr 2-4p. Col. Cab...| 1345] 2]3260)ceghimnr 
Sp. Coupe...... 2385] . .|4130 5 Berline Sed. | 3885] 4)" Begh)mpr 2p. Coupe...... 1245] 2] .. .|eaghlmar 
op. ‘Lown Sedan.| 2385) 4/4155! Deghjlmnp 5p. Sedan....... 1260} 2 3400\ceghilmnruv 
rtx McFARLAN 2-4p. Coupe 1315] 2]... .jceghimnr 
7p. Sedan....... 2410} 4/4290) Deghjlmnp “*Str. 8” 5p. Sedan....... 1345] 4]3400|ceghImnruv 
rtx 131” W.B. 4p. Vic. Coupe. .| 1345] 2]... .jceghilmurt 
2-4p. Cabriolet. | 2485] 2/4085] Deghjlmnp 3 2p. Roadster... .|$3050] 2/3400/afghtmnprx ‘Advance 
rtx 5p. Touring... .. 2650] 4/3400/afghlmnoprx 121”W.B ’ 
2p. Coupe. ....] 2485] 2/4060|Dcghjlmnp 7p. Touring .| 2750] 4/3450) afghimnorx 5p. Sedan....... 1480} 2)3760\ceghilmnruvx 
rtx LASALLE 4p. Sp. Phaeton .| 3180] 4/3200/afgh'mnprx . Sedan.. .... 1550} 4)3700|\ceghimnruvx 
125” W.B. 3p. Town Coupe.| 3180} 2/3650/afghimnprx 130” W.B 
2p. Roadster... . .|$2345] 2 4020'aeghlmnprx |] 5p. Sedan....... 3180] 4/3650/afghimnpr< 7p. Phaeton. ....] 1550) 4]... .jceghlmnrx 
. 4p. Phaeton.. ...| 2295) 44170 aeghlmnprx |] 5p. Brougham.. .| 3180] 4/3650/afghimnprx 2-4p. Col. Cab...] 1660} 2 3675 ceghimnrx 
HUD ON 4p. Sp. Phaeton.| 2875) 4/....|Beghjkmnpr |] 7p. Town Car...| 4600] 4/3750jafghimnprx 2-4p. Coupe.. 1775} 2] ...|ceghimnrx 

118” W.B 8x 136” W.B. 5p. Landau Sed..| 1925] 4]3940) cegbilmnpruv 
2-4p. Roadsver [#1295] 213355/ahmnr 134” W.B. 7p. Sedan....... 3680} 4/400" | afghimnprx x 
2-4p. a -- .. | 1295] 2/3525lahmnru 5p. Family Sed..} 2450 2 4580 7p Swh Sedan. .| 3780) 4/4000/afghimnprx 7p. Sedan....... 1990} 4/3970! ceghlmnpruv 
5p. Coach.. 1250] 213575lahmnru 2-4p. Coupe.. ...! 2495: 2 4340 “TV6” x 
5p. Sedan. ... 325} 4|3645/ahmoru 2-4p. Con. Coupe 2595]... 4165 2p. Roadster 1$5800/ 2/4300 afghimnprx 7p. Imp. Sedan..| 2165] 4]... .jceghlmnpruv 

127” WB. 5p. Sedan....... 2595]. . 4520 5p. Spt. Tour 5600| 4 4700 afghimnprx x 
7p. Phacton.....] 1650] 4/3630 5p. Coupe. ..... 2625). . 4365 aeghlmnprtx |] 7p. Touring..... 5700 4 4700 afghlmnprx 
5p. Landau Sed..| 1650] 4/3805/aghmnru 5p. Con. Landau. 2725... .... 5p. Sedan....... 6720 4 5200 afghimnprx 
5p. Std. Sedan. | 1450] 4/:750/aghmnru 7p. Sedan . 2775 4 4645 aeghlmnprtx || 7p. Sedan....... 6720 4 5200 afghimnprx OAKLAND 
4p. Victoria. . ...) 1650] 213710laghmnaru 7p. Imp. , iy 2878 4 4790 aeghimnprtx || 7p. Sedan....... 6920 4 5200 afghimnprx *AA-6” 
7p. Sedan... .. | 1950) 4]3945|aghmnru | 5p. Trans. Cab.. 4900, 4 tees 7p. Town Car 9000 4 5200 afghimnprx | Bp. Sp. Phaeton ..!$1095| 4 2620 aeghyn 

KEY TO SYMBOLS | 
*—Italic oo denote shipping o— Type of wheels optional. +—Trunk and trunk rack: e—Car heater. v—Vanity set. 
wel D —Disk wheels with spare j—Trunk rack, no trunk. p —Cigar lighter. w — Windshield wings. 

A Weed sents with spare. d -Disk wheeis. —Spare tire. r —Rear traffic signal. x —Clock 

a -Wood wheels. e —Front and rear bumpers. 1 —Spare tire !ock. s —Spotlight t —Overall length. 

B -Wire wheeis with spare. f —Front bumper m ~ heat indicator. t ¢—Vanity and smoking set: § —Prices on application 

b Wire wheels —Shock al or snubbers. n— gasoline gage. a —Smoking set. 

C Optional wheelie with spare f —Automatic windshield wiper. 
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* a s 
Prices, Weights and Equipment of Current Passenger Car Models 
Passengers > Passengers ; > Passengers > Passengers > 
and. S s x = Standard and S M4 5 w= Standard an a S = = Standard and S $ 3 = Standard 
Model ce 3 sz Equipment Model eels Fr Equipment Model ce 3 sz Equipment Model eels 2 Equipment 
4p. Sp. Rdster.. |$1075| 2|2730\aeghjn PIERCE- ROLLS ROYCE STUTZ “BB” 
2-4p. Cabriolet. .} 1155} 2)2825 -- ARROW “Si. Ghost” “Custom” 
5p 2d. Sedan...| 1045) 2/2890\aghnu “81” n Models... . ; ..|...-]Bfighjkmprx 131” W.B. 
3p. Land. Coupe 1045) 2|2805\aghn 2p. ament.. i. 2/3350/afghlmorx Closed Models. . |..|....1/Bfghjkmprtx || 2p. Speedster... [$3495| 2/4478/aefgjlmnprx 
5p. 4d. Sedan 1145} 4/2980jaghnu 4p. Touring.. 2700} 4|3365/afghimnrx “‘New Phan” 4p. Speedster... .| 3595) 4/4509/aeghjlmnprx 
5p. Land. Sedan. 1265) 4/3050\aeghnu 7p. Touring.. 2850} 4/3500/afghimnrx n Models.. . . : ..|....]Beghjkmprx |} 4p. Speedster... | 3845) 4/4600/aeghjlmnprx 
5p. Club Bro’m..| 2475] 213540 afghimnprtx || Closed Models... _.|....]Begbkmprtx |} 2p. Black Hawk.| 4895} 2 4302) beghilmnprx 
apeneeas 2p. Coupe metal.| 2650] 2/3460/afghimnprtx 4p. Black Hawk.| 4945) 2!....|beghjlmnprx 
“F.2 5p. Brougham.. .| 3250) 2/3540)afghimnprtx 2p. Coupe. ..... 3495 2 4649/aeghjlmnprux 
Sp. -_ $995) . .|2650/ceghmnr 2p. Coupe leath.} 2650) 2/3490/afghimnprtx || STEARNS- 4p. Vic. Coupe | 3495 2 4679/aeghjlmnprux 
Bp. Sp. Touring..| 995]. .|2640/ceghmnr 5p. Club Sedan..| 2750) 4/3635 \afghimnprtx KNIGHT 5p. Coupe. ..... 3545 2 4769\aeghjimnprux 
2p. Coupe...... 925) . ./2650/aeghmnr 2-4p. Coupe met.| 2750) 2/3530\afghimnprtx “Series 80” 5p. Sedan....... 3570, 4\4977)aeghjimnprux 
5p. Sedan, 2d.. 925} 2/2785|aeghmnr 5p. Sedan....... 2750) 4/3605|afghimnprtx 126” W.B. 5p. Brougham.. .| 3570) 4/4820)aegh)lmnprux 
2-4p. Spt. ‘Coupe. 995}. |2680)ceghmnor 2-4p. Coupe lea..| 2750} 2|3560|afghimnprt 2-4. Cab. Rdstr../$2495)..].... 2p. Cab. Coupe. | 3695} 2/4520/aeghjlmnprux 
5p. Sedan, 4d. ..| 1025] 4/2860/aeghmnr 2p. Con’t Cpe. . .| 2850} 2/3455lafghlmnprt 5p. C.C.Sedan.. .| 2495] 4].... 145” W.B. 
5p. Landau Sed..| 1085]. .|2855 ceghmnrv 5p. Club. Land. .}| 2850] 4/3640jafghimnprt 5p. Sedan....... 2495). .}.... p. Speedster 3895) 4/4748) aeghilmnp-x 
“DeLuxeSeries” 7p. Sedan....... 2850} 4/3700/afghimnprt 134” W.B. Hg CountryClub].....]..}.... 
) 5p. Sp. Phaeton.| 1145} 4)2800)Beghjklmnr j{j 4p. Coupe...... 2950} 2/3490/afghlmnprt 5p. Coupe. ..... 2645). .}.... 7p. Sedan... ... 3895) 4|5018)aeghjlmnprtx 
...S8p. Road-te | 1145} 2/2770] Beghjklmnr 2 4p. Conv’ t Cpe.}| 2950} 2/3525jafghimnprt 7p. Sedan....... 2845]. .].... 7p. Sedan Lim. .| 3995) 4/5159/aeghjlmaoprtx 
.. Spee Coupe. 995] 2/2760laeghjkimn 7p. Ene. Dr. Lim.| 2950} 4/3755{afghimnprt 7p. Limousine...}| 2945}..].... 5p. Collap. Sed. .| 3995). ./5020 
.. Sport Coupe.} 1145} 2)2840}Beghj Imnr || 5p. Sedan Land..| 3550] 4/3605/afghimnprt “*F.6-85” 5p. Collap. Lim..| 4095). . |5030 
—_ £4 1175} 4/3005/Begh) Imnru jj 7p. Sed. Landau.| 3700) 4/3700jafghimnprt 4p. Roadster... .| $250) 2/4252/aeghkimnpr 7p. Collap. Lim..}| 4195). .}... 
... Landau Sed..} 1235}. .|4005|Beghjxlmnru || 7p.Enc.Dr.Land.| 3800} 4/3755jafghimnprt wx “Weyman-Cus.” 
5p. Opera Bro’m} 7000}. .}.... 4p. Touring.....| 3250] 4/4322/aeghjkimnpr 131” W.B. 
—_ wx 2p. Black Hawk | 4895] 2/430: |beghjimnprx 

OVERLAND 2p. Runabout. . .| 5875] 2/4560/afghirx 4p. Cab. Rdstr. .| 3550] 2/4500/aeghkimnoprx|/ 5p. Sedan... .... 4120} 4/4393 |aeghjlmnprux 

“4” Whippet 4p. Touring.....| 5875) 4/4510jafghirz 5p. Cus. Sedan. .| 3350} 4/4562jaeghjkimno || 4p. Sedan. ..... 4120) 2)... .laeghjimnprux 
5p. Touring.....] $455] 4/1985jagr 7p. Touring.....| 5875] 4/4595jafghirx rtx 4p. Coupe. ..... 4120). .|... ./aeghjlmnprux 
2-4p. Roadster. .| 525) 2}1932|agr 7p. Sedan.. ..... 5875] 4/4815|afghirtx 4p. Coupe. ..... 3450} 2|4527laeghkimno 5p. pe Sed..| 4420) 4]... ./aeghjlmnprux 

q 2p. Coupe...... 535} 2/2060]aghr 7p. Lim. Enel. . .| 5875} 4/4870/afgnirtx rtx 145” W.B. 

2 2-4p. Coupe Cab.| 595] 2/2122!aghr 3p. Coupe. ..... 6375) 214760l/afghirtx 5p. Std. Sedan. .| 3450] 4/4572 =~ 5p. Sedan....... 4495) 4)... .jaeghjlmn prux 
5p. Coach. ..... 535] 2/2160}aghr 4p. Cpe. Sedan..| 6375] 2/4795jafghirtx 5p. Sedan....... 4545) 4]... ./aeghjlmn prux 
5p. Sedan....... 610} 4)221Qjaghr 4p. Sedan....... 6375] 4/4830jafghirtx 5p. Sedan Lim...}| 3700} 4/4647 segh kno 7p. Sedan....... 4745) 4)... ./aeghjlmnprtx 

: “6” Whippet 7p. Enc. Dr. Lan.| 6000} 4/4895/afghirtx 7p. Limousine... .}| 4995) 4|4778/\aeg ~: imnprtx 

2-4p. Roadster. .| 685) 2/2228jagr 7p Sedan Land..}| 6000} 4/4840jafghirtx 5p. Cus. Sed. Lim.} 3700} 4/4637 x 7p. Landau Lim.} 5295) 4]... .|aeghjlmnprtx 
5p. Touring.. 615) 4/23 3lagr 4p. Lim. Enel. . .| 6375] 4/4840jafghirtx rtx **Salen Cus.” 
2-4p. Coupe... 695} 2/2356laghr 4p. C. C. Sedan.| 6475] 4/4805jafghir 7p. Sedan....... 3750| 4|4702/aeghkimno Sp. PW Sedan.. .| 6345) 4)... .|aeghjlmnprux 
5p. Coach. ..... 695} 2)2423/aghr 2p. Coupe...... 6600} 2/4745jafghir rtx 7p. PW Sedan.. .| 6345) 4/5014'aeghjlmnprtx 
5p. Sedan....... 770] 4|2484/aghr 4p. Sedan Land | 6600] 4/4795/afghirtx 7p. Sedan Lim .| 3950] 4|4777laeghklmno |} 7p. Con. T’n Car] 6895) 4/5044 aeghjlmnprtx 

4p.Enc. Dr.Land.} 6600} 4/4880 afghirtx rtx 
PACK*RD 7p. Fr. Limou.. .| 7500] 4/4740jafghirtx “De Luxe H” VELIE 
“Std. 8” 7p. Fr. Landau..| 8000] 4/4865|afghirtx 4p. Roadster. ..} 5500) 2]... .|afghmnaprwx **6-55” 

126 W.B. 4p. Cab Rdstr...| 5500) 2). ..-.Jafghmnprx 3p. Coupe. ..... $1195 2)..../ahmar 
5p. Sedan....... $2435] 4/4185|dghmnptx 2p. Coupe...... 5500} 2)... ./afghmnprx 5p. Coupe...... 1195 2,..../ahmoar 
2-4p. Coupe... ..| 2510} 2/4100idghmnptx PLYMOUTH 5p. Coupe...... 5500) 214942 + mal 5p. Spec. Sedan..} 1195, 4]..../ahmar 
2-4p. Con. Coupe} 2585] 2/4020/dghmnpx 2-4p. Roadster. .| $675] 4/2/60jah 5p. Sedan. 5500) 4]... ./afghmnprtx 5p. Royal Sedan.} 1195! 4)... ./ahmar 

“Std. 8” 5p. Touring. ...| 695] 412255j/ah “De Luxe J” “6-68” 

133” W.B. 2-4p. Roadster..] 710) 2)2250/B 7p. Touring. 5500] 4/4872lafghmnprwx || 5p. Std. Touring} 1195’ 4 2960 aeghmnr 
2-4p. Runabout.. [$2535] 2/3905|dghmnpx 2p. Coupe. ....] 685) 2]2295jah 7p. Sedan.. ....| 5600} 4/5167iafghmnprtx || 5p. Sp. Touring..} 1265 4 2985 aeghimnr 
5p. Phaeton..... 2535] 413905|dghmnpx 5p. Sedan, 2d. 700] 2|2435jah 7p. Limousine.. .| 5800] 4/5217/afghmnprtx || 3-5p. Coupe.....] 1265, 2 2980 aeghmnr 

: 7p. Touring. .... 2635} 4/3950] dghmnpx 2-4p. DeL. Coupe} 735] |... . Jah ““G8-85” 5p. Coupe. ..... 1265) 2 3070 aeghmnr 

4p. Coupe...... 2735] |4225|dghmnptx 5p. Sedan, 4d....} 735) 4]2460jah 4p. Roadster... .| 3950] 2/4448laeghkimnpr || 5p. Spec. Sedan..} 1265] 4 3100 aeghmnr 
5p. Club Sedan. .| 2735]. .|4240/dghmnptx wx 5p. Royal Sedan.} 1265) 4.3110 aeghmnr 

7 7p. Sedan.......] 2735] 4/4440|dghmnptx 4p. Touring.....] 395(| +} 4633 /aeghjkimnpr “6-78” | 
7p. Sedan Limo..} 2835] 4/4475|dghmnptx PONTIAC “6” WX Sp. Std. Touring} 1515, 43160 aeghmar 
“640” 2-4p. Roadster. .| $745] 2/2270jahn 4p. Cabriolet. _.| 4550] 2/4717/aeghkimnopr> |} 5p. Sp. Touring..| 1585. 4 3185 aeghimnr 
2-4p. Runabout... |$3175} 2). . 5p. Sp. Phaeton.| 775) 412425 4p. Coupe. ..... 4550| 2)4882]aeghkimnortx || 3-5p. Coupe.. ...] 1585' 2°3230 aeghmnr 
Sp. Phaeton.....] 3175] 4].. 2p. Coupe...... 745] 212435iahn 5p Sedan....... 4650] 4|/4934laeghjkimno 5p. Coupe. ..... 1585, 2 3270 aeghmnr 
7p. Touring. .... 3275} 4). . 5p. 2d. Sedan...| 745] 2/2520jahn _ rtx 5p. Royal Sedan. 1585] 4 3310 aeghmnrx 
2p. Coupe......] 3250] 2].... 4p. Sport Cab...} 795} 2/2455jahn 7p. Sedan....... 4750} 4) 5027/aeghkimno 5p. Spec. Sedan..} 1585) 4 3300 aeghmnrv 
2-4p. Conv. Cpe.| 3350} .|.... 5p. Sp. Sedan...| 825] 4/2595jahn : rtx **8.90”” 
5p. Club Sedan..] 3750}. .1.... 5p. Sp. Landau..}| 875] 4|2640jaehn 5p. Sedan Lim...| 485(| 4|500%/aeghjkimno 5p. Std. Touring} 2025 4 .... aeghmnr 
| 7p. Sedan. .....] 3750] 4]... : L rtx 5p. Sp. Touring. 2095 4!....\aeghimnr 
| .. Sedan Limo..} 3850] 4].... 7p. Limousine.. | 525} /}5107/aeghkimno 3-5p. Coupe... 2095 2/)....\aeghmnr 
REO rtx 5p. Coupe. ..... 2095 2)..../aeghmnr 
“Flying Cloud” 5p. Royal Sedan.} 2095 4]..../aeghmnrv 
PEERLESS 2-4p. Roadster. . lie 3350|,eghmnr STUDEBAKER 5p. Spec. Sedam..} 2095 4'....'aeghmarv 
“6-60” 5p. Brougham...| 1645} 2]3545jaeghimnr “‘Dictator’ 

) 2-4p. Roadster. }$1195] 2/2635|cghimarw 2p. Sp. Coupe.. .| 1625] 2|3445|aeghmnr Sp. Touring... |$1265) 4 ighimor WILLYS- 
5p. Phaeton.....] 1195] 4/2635} cghimnrw 4p. Victoria.....| 1795} 2/3550|aeghmnr 7p. Touring... 1325) | ighimnr KNIGHT 
2-4p. Coupe.. 1295) 4/2775\cghimnr 5p. Sedan....... 1845] 4]3645|aeghmnrt 5p. Club Sedan. | 1185] 2 bghimar “Std. 6” 

7 5p. Brougham...| 1195] 4/2850 eghilmnr 5p. DeL. Sedan..| 1995} 4/3645|aeghmart Sp. Sedan....... 1265} 4/3280) .ghimor 2-4p. Roadster. | $995] 2 2631 aghor | 

} Sp. Sedan... .... 1195] 2/2780}eghimnr “‘Wolverine” 2p. Bus. Coupe. | 1265) 2 ighimar 5p. Touring.....} 995) 4 2710 aghnr | 

bp. Sedan....... 1295] 4/2905|eghimnr 4p. Cabriolet....] 1195] |2850|aeghinr 4p. Victoria. . | 1345) 2 ighimor 2-4p. Coupe.....} 1045) 2|zou/ aghar 

“6-91” ; 5p. Brougham. | 1195] 2/2930jaeninr 4p. Royal Cab 1395} 2) Bghjlmnr 5p. Coach. .... 995} 2/2816 aghnr 

| 2-4p. Coupe.....] 1895} |3225|ceghimartx 5p. Sedan....... 1295} 413090\aeghinr 5p. Royal Sedan.j 1395) 4 3415] Behjlmn ‘5p. Sedan....... 1095] 4/2858 aghnru 

| 5p. Sedan....... 1895] 4/3355|ceghimnrtx ‘Commander’ fe te ‘Great 6” 
4p. Victoria.....] 1895]. ./3240}ceghimnrtx 4p.Sedan.. . 1495} 4/3665 | ighimar 2-4p. Roadster. | 1850) 2/3486 aghmnr 

128” W.B. ) ROAMER 5p. Victoria... | 1545) 2) himor 5p. Touring.... | 1850) 4/3675 aghmar 
7p. Sedan.. .....] 1995] 413420}ceghimnrtx “8.78” 5p. Sedan Rega’ | 1665) 4/381 | 3ghjlmopr 2-4p. Cab Coupe} 1995) 2/2796 aghmar 

“6-81” 2p. Roadster. |$1595] 2/3450 “President 4p.FoursomeSed | 2195| 4 4128 bghimart 
5p. Phaeton..... 1540) 4]... .Jaeghimnx 2p. Coupe ..... 1750] 213225 121” W.B. 5p. Sedan... .... 1995/ 4\4uus aghmart 
7p. Touring....] 1505}..].. laeghimnx 5p. Sedan....... 1795} 213380 4p. State Rdstr. | 1850) 2) Bghimnpr 135” W.B. 
2-4p. Coupe... .] 1595]. 13140} e-himn “8.80” 5p. Sedan... .. 1685} 41/3766 imor 7p. Touring.....} 2285) 4|3943 aghmar 

| 4p. Victoria..... 1595]. {3155} .eghimnvx 2p. Roadster... .| 1895} 2/3310 4p. State Cab. 1850} 2 3ghjlm ipr 5p. Coupe. ..... 2295| 2/3939 aghmar 
5p. Sedan ......] 1595) 4/3270|aeghimnvx |] zp. Coupe...... 1985] 2/3410}ag 4p. State Vic... | 1850) 2 3ghjlmnpr |} 7p. Sedan....... 2595) 4/4112 aghmort 

“8.69” 5p. Brougham...} 1985] 2/3440/ag 5p. “tate Sedan | 1850) 4/3900} 3chjlmnpr 7p. Limousine.. | 2695) 4/4146 aghmart 
126” W.B. 5p Sedoan. ..... 1985] 4/3570\ag 131” W.B. “‘Spec. 6” : 
| 5p. Coupe. ..... $2345). .|3905 Deghlmnrtx **8-88” 7p. State Tour .|$2485' 4 4125|Behijklmnprx 2-4p. Roadster 1350) 2|2910 aghmar 
133144” W.B. 5p. Tourer..... .'$2495| 4 3650 cg 7p. Sedan....... 2085 4 4120) .hlmnpts Xp. Touring. . 1295; 4/2951 aghmar 
2-4p. Roadster. .| 2245 23710 Deghlmnrtwx!| 2-4p. Roadster. .| 2750} 2 3540, 4p. Cabriolet... .| 2250 2 4030)Beghjkimnpx || 'p. Coupe..... | 1295) 2/2767 aghmar 
5p. Sedan. ..... 2345 43875 Deghlmnrtx || 2p. Speedster... .| 2985] 2/2875: 5p. State Sedan..| 2250 4.4250/Bghiklmnpre |] ‘en “oech. 1295) 2/3007 aghmar 
ip. Sedan.......] 2545 .. 3975 Deghimnrtx |] 5p. Sedan....... 2985| 4/3880 eg 7p. State Sedan. | 2350 4 4310/BghjkIlmnptx || 2-4p. Cab > Soupe | 1495] 2/2916 aghmar 
7p. Limousine...} 2645 4 4200 deghimnrtx 7p. Sedan....... 3285 ‘mn cg 7p. Limousine. ..| 2450 4 4395)/Bghjklmnptx || 5p S .au....... | aes 43187 aghmart 
t 
KEY TO SYMBOLS 
*—Italic figures denote shipping c—Type of wheels optional. #—Trunk and trunk rack. o—Car heater. v—Vanity set. 
weight. D—Disk wheels with spare. j—Trunk rack, no trunk. o—Cigar lighter. w—Windshield wings. 
A—Wood wheels with spare. d—Disk wheels. k—pare tire. —Rear traffic signal. x—Clock. 
a—Wood wheels. e—Front and rear bumpers. |—Spare tire lock. :—Spotlight. t—Overall length. 
B—Wire wheels with spare. :—Front bumper. m—Engine heat indicator ‘—Vanity and smoking set §—Price on application. 
b—Wire wheels. g—Shock absorbers or snubbers. n—Dash gasoline gage +—Smoking set 
C—Optiona! wheels with spare. w— Automatic windshield wiper. 
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Y—Yes 


Vs—Vacuum servo 
X—Sleeve valve. 


Q—Quarter elliptic 


R—Rectifier 


wristpins 


> & are 


ial type (rear springs) a 


il cups 


Vor" puvciat 


o—s 
Oc— 


i-F—Internal four wheels 


i—in head 


E-R—FExternal rear wheels 
E-T—External transmission 


«—Fabric 


external rear 


B-F—Internal front and 


B—Semi-steel _ 


y 








September 27, 1928 


MOTOR AGE 











(‘ar Dealers 





.--- will tell you this 


yo YEARS ago the 


RUTHORIZED 


about UNITED Morors SERVICE 


and special equipment. 


car dealer had to bea ) AndUnited Motors,by serv- 
“jack of all trades.” He PiRseeviceg ing well, found itself with 


Delco-Remy 


had to spend much time 
and money mastering the 
intricacies of specialized 
equipment. He had to 
carry large stocks of gen- 
uine parts, purchase 


costly equipment, and train his. 


men or employ high- priced 
men already trained. 


Then United Motors came into 
the picture. United Motors es- 
tablished Branches and Author- 
ized Service Stations every- 
where; genuine parts were sold 
to the car dealer in small quan- 
tities; expert, authorized service 
on the products handled by 
United Motors was given at 
reasonable rates. 


The cardealerwasrelieved from 
the burden of specialization. 
United Motors assumed his over- 
head on parts, testing apparatus 


UNITED Morors SERVICE 





more and more to do. 


Today there are 23 Con- 
trol Branches of United 
Motors and more than 
2600 Authorized Distrib- 
utors and Service Stations 
attending the needs of motor 
car dealers in the United States 
and Canada. By utilizing the 
complete facilities of United 
Motors (genuine parts and spe- 
cialized repair work) car 
dealers are increasing the good 
will of their customers. 


An interesting booklet has been 
written about United Motors, 
explaining its value to the car 
dealer. This booklet, together 
with the latest United Motors 
Service Directory which lists 
every Control Branch, Author- 
ized Distributor and Service 
Station, will gladly be furnished 
you upon request. 





General Offices INC ORPORATED Detroit, Michigan 
Locations of Control Branches 
ATLANTA CINCINNATI DETROIT MILWAUKEE OMAHA 
CLEVELAND INDIANAPOLIS MINNEAPOLIS PHILADELPHIA SEATTLE 
DALLAS KANSAS CITY NEW ORLEANS PITTSBURGH TORONTO, 
DENVER LOS ANGELES NEW YORK ST.LOUIS CANADA 








SAN FRANCISCO 
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Y— Yes 


Vs—Vacuum servo. 


y¥—TCantliever. 
X—Sleeve valve. 
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four wheels 


H—Hydraulic (brakes) 


He— Helical gear 
I—In head 


1-F—Internal 


heels 
E-T— External transmission 


t—-Fabric 


four wheels 


CS a 
Full elliptic 


= 
E-R—External rear w 


E-F— External 
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ternal front and 
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Als—Aluminum with strut 
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B—Semi-steel 
B -F—In 


external rear 
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 ofpassenger cars and 
trucks with this one 
complete Tru-DruM | 
Lathe outfit without 
removing 
drums 
from the 
wheels 























¢ 


Tru-DruM Assembly No. 1 
with Truck Attachment and 
complete equipment for auto- 
matically truing and recon- 
ditioning the brake drums of 
standard trucks and passen- 
ger cars. Any brake shop 
mechanic can operate the 
Tru-DruM efficiently and 
profitably. Get the new 
Tru-DruM illustrated  cir- 
cular showing the three 
standard assemblies, with 
: prices and full description. 


| 5 Mail the Coupon Below! 


mh tee. 
a 


ns initrd sili Brcdipn,  paoggat? , Sui caabcaascgat p aish i 


—_ 
Paes Se 

aphin iz 

2 ae 
te S 





RAMEE PS POE 
aD Nas ? 


Ls 


eRe 
u ye 4) , a Cae, vote epee th : 
Ywede ti — Ps Q x 4 DAE, ak. See 
Roo) PAT AN ORE Ae RW ee ae ee DS 
sisi apelin tas ss Spthide shee a OE ; 


ERT INN 
wee ae a" 





2 IS PS RE 


Sy a 
cade ae 
Me OR a 2 


ty ¥ eh vf 
a y 
Ca eee) 


re 


+ aA RAE AR pe 
PS oe 


Par aaa Malt 
. he 
ee aR Ser 


Be 2m os 
- 


Ving 5 27 { Ag 
A 


ike bi or) 
PRES Wi Fa 


AOD iol i oN 
if PY a 4. 
& 
be 


> # 
¥fe: 
we oA 18 ee yi ; iy “a 4 a 
wee ty ee . 





Qh UPR. 23 
A a Ee < 


+ 


ea rae i % <9 
hh uke A ee 


Lae 


ree, is Maes 
pa i ey Stishcesy og Be 14 


ERG SST 
See 


ei Way Lee 


% 
we 


iad 







esti e dts Bernama Pi 
4 ae ale iy 8 MA as 
a OORT i: ot 77 A 7 f oe 
eee hea f ~ Wr ened . f 
om e iF a “we + be: - iw Lee fd: vee Tee AS R af og 
yi Cine Cia Eh Rats 7 Re. 2) dese eee sf agtage ee, bP a tha 
Ly Aa gr abs 35-5 Aa aiid Nh eg” canes jhe Rees 
Sas De BPP Ray PS ee cee te ; , Lp 


’ 
rat 


BURY 





Fi 


73% 
eg 


re 


- abede. 
ts 


> et lak Tas ie 5 ela rast 7 BAP ETI: 
ES te ERY sw aR ame fo 
G as id vid = ee oe ws bare, os eS: Rapa ie 


aS 
> 
ba 

5 é 


Nios eats H : 


ea AS 


Re en 
Be AG ‘ 
teeta 7X 


e eat alt 
rs 


Bus 
eee 
‘ 

‘i 


49 








.UTOMATIC BRAKE DRUM LATHE 


2 


Tear off and mail this corner 
of the page with your name 
and address. It will bring you - Send me your new Tru-DruM 
a new guide to bigger profits. © circular TJ-9 by return mail, 


ae RT 


wD s 


Name 


MANUFACTURERS’ AUTO EQUIPMENT CO. 
995 E. Green St., Pasadena, California 


free. Address .... 
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“No stronger than 
its weakest link!” 


—holds true even in the 
finishing shop 


“A chain is no stronger than its weakest link,” runs the old 
axiom. And it holds true even in the finishing shop. Just one 
“cheap” product is bound to mar an otherwise perfect finish. 






Even a skilled finisher working with the finest lacquer enamel 
cannot entirely remedy the damaging effect of a “cheap” thinner 
or a “cheap” primer. He always faces the danger of “bubbles,” 
of peeling—of having to do the job over. Sometimes the finish 
looks all right, but after it has gone out of the shop the customer 
returns later with it peeling and chalking. 


The “cheap” material is showing up. It costs many times over 
what it promised to save. : 


Opex products—used from the metal on up—give a richer and 
more durable finish. Primers, sealers, lacquer enamels, through 
to the final reflow coat, form a firm chemical bond that makes a 
tougher wearing film, a richer lustre and deeper color. 





Opex Lacquers and Undercoaters cover more surface, and thus 


66 
cut material costs. They possess superior working qualities, 





require less sanding and polishing, reducing labor costs. They Automobile 
cost much less, in the shop, than so-called “cheap” products. = Finishing 
Methods” 


Still more important, the unmatched beauty and durability of 
Opex builds good will and profitable repeat business for you. 


THE SHERWIN-WILLIAMS Co. 
Largest Paint and Varnish Makers in theWorld 
CLEVELAND, OHIO 


Discusses fully the 
most successful 
methods of refinish- 
ing automobiles with 
Opex. Valuable to 
skilled finishers and 

beginners alike. 


x Bees) 4 < i ‘ : WALES WR INE She FY | he 
Sy Re 39 eee aa ase te . a9 
A Me, Sa ete eee rae es. re bal af CO 
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THE SHERWIN-WILLIAMS Co. 
Dept. 420—601 Canal Road, N. W. 

Cleveland, Ohio 

Please send me complete data on Opex Automotive Lacquers. 


Business title 
Trade-mark iy Address 


repistered 
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With Such Weapons 


the Crusade goes marching on/ 








Crusade Buttons 


For the lapels of customers 
and dealers, for dealers’ 
salesmen and the men in 
the shop. 






Post Advertising 


The first full page appeared 
in the September Ist issue. 
Half page ads are following 

regularly. 












Still time to Join. . 
and to profit 6 ways / 


The Crusade against Spark Plug Paralysis is gaining 
momentum. Motorists everywhere are installing 
Original-Bosch Pyro-Action Spark Plugs and enjoy- 
ing new power. Dealers éverywhere are joining the 
Crusade and enjoying new profits. There is still time 
for you to join the Crusade and profit in these 6 ways: 





Window Displays 
Two special Pyro-Action 
Posters form the _ back- 


ground for an effective 
window. 


















1. Larger Discounts — Nearly 4, Money Back Guarantee — 












twice as much actual cash pro- Creates confidence and sales. 
fit for you. 5. Increased Unit Sales— The 

2. Selected Dealers—Assuring a guarantee helps sell 4, 6 or 8 
greater market, more sales, plugs instead of just 1 or 2. 
peres EnAUeRaNSS. 6. Distinguishes Your Store— 

3. The GreatestSpark Plug Story You capitalize on the repu- 
Ever Told—It will tempt any tation of Robert Bosch for . 
customer to buy. quality. 






Awaiting you, if you join the Crusade, is 
your share of the profits resulting from the 
national and local advertising of Pyro- 
Action Spark Plugs, as indicated on this 
page. Write or wire for full information to 


ROBERT BOSCH MAGNETO CO., Inc., 
3601H Queens Blvd., Long Island City, N.Y. 


Pyro-Action 


SPARK PLUGS 


Hubert Beech, A. C. 






3 
hie 
























bert Bosch — ‘ ‘ 
See nces aos. Window Strips 
Two arresting posters 
for your store door or 


window. 












fou ky t h Se | 1 ty, yal oe 


Folders ae > a. 2) me 


For you, for your sales 
force, for yourcustomers. 

ach one specially 
Written to interest one 
of these groups. 
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and Why 


On any street—in any town—anywhere— 
you will see motor cars Carter carbureter- 
equipped. The national total mounts into 
millions. 


That this is true is not as gratifying as why 
it is true. 

It’s the old story. 

Quality brought recognition. Recognition 


brought demand. Demand increased volume 
and made expansion necessary. 


Right now in our new plant we are prepared 
to build not only more carbureters but 
even better. 


Ability to build better, plus responsibility 
to a creed of quality, have placed Carter 


eo ae in the eminent position it now occupies. 
i CARTER CARBURETOR CORPORATION, ST. LOUIS 
Division of American Car and Foundry Company 
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LANDIS Shock Diffusers 


Now Ready for 
FRANKLIN, PACKARD, MARMON 
CHRYSLER IMP. 80, HUPMOBILE CEN. 8 


LANDIS ENG. & MFG. CO. 
AUTOMOTIVE DIV. WAYNESBORO, PENNA. 








~ Neil ~ 


Rewound Armatures 
CANTON, O. 





NEIL _ pills. CO. 








(Geidenhoff 


SHOP EQUIPMENT for 
BATTERY and ELECTRICAL SERVICE 


Test Benches * * Reetifiers * * Constant - ntial Battery Chargers * * Lathes 
Battery Testers ®* © Miea Undercutters * * Growlers 


4358 Roosevelt Road Chicago, Tilinois 





FOLLETT’S ii. 


accounts for every labor minute 





Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 020 4 35 PY 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 


Absolutely automatic — except for winding. 
Every machine guaranteed. 





scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N.J. 
“Established Since 1904” 


Guaranteed 


OM Vokuorlestel-lalebutey 4 kek je ner) 
design with Expanders of finest 
Swedish steel. Guaranteed toseal 
ona btele(cae-tele Ma teleg:)th4-mbelt laeet ms 
ab teottet-latel mes) Meolttecheltel ame elt iaee! 
slap and compression loss when 
properly installed. Write for 
details. 


The es Piston 
Ring Co., Toledo, Ohio 


TIME STAMP | 
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GRA/GRENE 


[ PRONOUNCED GREY-GREEN ] 
the fluid lubricant for transmission and differential 


VISCOSITY OIL COMPANY 
Central Manufacturing District, Chicago 























ee ee 
This Sign i 
distinguishes Vy, ATS 0 iv 
your shop 
from all cthers 


I NTABILATORS 


J. WARREN WATSON CO. | 
Phila. Pa. | Meena 


SOL ON PRL ES OE I ie ea PY 


cial Sales and Service 























your profits. 


cover. 
them at work and cash in/ 











Ideas Build Business 
and Help Your Profits 


Put new and practical ideas at work in your business and both you 
and your customers will be benefited. 


Motor AGE is a dynamo of business-getting ideas for live dealers. 
Ideas that attract trade, reduce overhead, increase sales and add to 


For your own good, read every issue of MOTOR AGE from cover to 
Spot the ideas that you can adapt to your own business, put 
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A hinged device tc test all armatures from 
%” to 10” diam. Ideal Adjustable Growlers 
make the proper span eliminating core or slot 
shorts. uaranteed satisfactory or money 
refunded. Get prices and sales offer. 


.» J. ANKENBRANDT > 
2140 WAKEMAN ST. 











IDEAL “rortaste GROWLER 


TOLEDO, O. 





BUDD 


WHEEL COMPANY 
Detroit 





























om DURAN Fux: 


IS A BRILLIANT SUCCESS 
DURANT MOTORS, Inc. 


250 West 57th St., New York, N. Y. 
Factories: Elizabeth, N 3 —-Larsing, M'ch —Oakland, Cal.—Torento, Canada 


R&R SUPER POWER CYLINDER HEADS 


For Chevrolets and Racing Equipment 


R & R MANUFACTURING CO. 
CABLE ADDRESS RCO ANDERSON, INDIANA 



















































A waving red light is the universal danger 
signal. Here is a positive warning stop 
light, with positive profits. Write today 
for complete information. 





Model A-AA The 
for ILER ELECTRICAL MBG. CO. 


Passenger Cars 5103 Lakeside Avenue, Cleveland, Okio 








Folding Rack 
for 

Chevrolet and 

Model ‘‘A’’ Ford 


Platform Trunk Racks 
for all other cars 


The Bellevue Mfg. Co. 


Write te. complete Catalog Bellevue! Ohio 































. . wait for the improved 


RIGHT WAY BRAKE TESTER 


Licensed under Patent No. 1264770 


RIGHT WAY BRAKE TESTER COMPANY 
WATERTOWN, WISCONSIN 



















License Pat. No. 1264779 
Other Pats. Pending- 


- * “te 
; 7.4 
Pedal Depr 


essor 
Ne. 6 Locking Tyne 


The patented Linendol] Auto Brake 
Tester gives all information necessary 
for equalizing brakes on any car or 
light truck! $37.50 complete. Write us! 
THE NORWALK AUTO PARTS 
COMPANY 
Norwalk, Ohio 


Gen. Sales Office 
Real Estate Trust Bldg. 
Philadelphia, Pa. 




















BIGLER MANUFACTURING CO. 
CHIPPEWA FALLS, WIS. 








Biglet 
Better @ Built Trunks 

















OBILAT 


Automatic Starter Control 


THE GREATEST AUTO DEVELOPMENT IN RECENT YEARS— 


just push in the clutch to start your motor. Write for 
particulars. ters wanted. 
MOBILATOR CORP., 2816-333 N. Michigan Ave., Chicago 




















With the World to choose from 
they chose 


HOUDAILLE 


SHOCK ABSORBERS 
for the ride 


HOUDE ENGINEERING CORP. Buffalo, N.Y 























JUMBO 


EQUIPMENT 
MAKES SERVICE PAY 


WRITE FOR CATALOG 























$5.00 Buys an Oil Burner for Your Stove 


Burns crankcase drainings or any cheap fuel oil. 
Guaranteed for 5 years, to heat as hot'as coal or 
wood fire. Simple, Safe and Easy to install. Order 
now. State diameter of fire bowl. (Furnace 
Burners $15.00). 


The Staples Oil Burner Co., Evansville, Ind. 




















NEW PRICES! 


A new Dealers Net Exchange Price 
List for Fredericks Lyknu Rewinds is 
now ready. Free, together with The 
ee Armature Application List 
—complete data on reget armature 
since 1920. The Frederieks jebber 
displays this signa. 


H. M. FREDERICKS CO. 
LOCK HAVEN PENNA. 














CLASSIFIED ADVERTISEMENTS 





AND BUSINESS OPPORTUNITIES 





To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


THE CLASSIFIED DEPARTMENT 
WILL HELP YOU 


win, Michigan. 








SALESMEN for Neo-X Anti-Freeze. 
proposition. Neo-X Products Company, Glad- 


CLASSIFIED ADVERTISEMENTS 
IN “MOTOR AGE” ALWAYS BRING 
RESULTS. 


Liberal 
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The Advertisers’ Index is published as a convenience, and not as a part a The short visor on the modern car makes every new car 
& of the Advertising contract. Every care will be taken to index correctly. ( buyer a prospect for Visorite. Fits any visor, can be attached 
$4 No allowance will be made for errors or failure to insert. at in a few seconds with patent clamps. No holes to drill. At- 
x = nannies made—casts a soft green light which dispels all 
es A L — Lists at $2.95 
* Advance Packing & Landis Engineering & “ Ask your jobber’s salesman. If he cannot supply you, write 
= a 3 -cannncduemes 53 oO direct giving his name. 
be a 
 =6Albertson & Co..8rd Cover Lupton’s Sons Com- s SAYLOR MBG. CO., DENVER, COLO. 
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= ll New D 
- Manufacturers’ Auto as ew over 
Equipment Co........ 49 =, 
Bellevue Mfg. Co. ..... b4 Mobilator Corp. ....... 54 x Non-Spill 
Bigler Mfg. Co. ....... 54 x i " 
Bosch Magneto Co., bE Radiator Filler 
Inc., ee 51 a Designed especially to 
i % Budd Wheel Co. ...... 54 N x meet the urgent demand 
: : ; 3 of service and filling sta- 
4 Neil Armature Co. .... 53 §& je It bet pour page 
x : thout spilling. Made o 
! = New Departure Mfg. x extra heavy black steel, 
5 Cr svtageneeocdennwes 8 x hot galvanized after for- 
| x c Norwalk Auto Parts : — it will never 
, be ©6Carter Carburetor Co.. 52 9 Co. ..eeeceeseceseuee. 54 
s Chevrolet Motor Co... 2 No. 7. ae 
m Chilton Class Journal 
i! Waiesnesieniaiens 56 DOVER STAMPING & MEG. CO. 
® Chrysler Sales Corp., P Cambridge A, Mass. 
‘ Back Cover Price-Hollister Co. ... 54 
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What Does 


Direct Mail Addressing 
Cost You 


? Can you get accurate production 
e figures which will cover: 


1. Cost of Addressing to Dead 
Names? . 


2. Cost of Addressing to Improperly 
Classified Names? 


3. Cost of Making Selections from 
Your List? : 

4. Cost of Errors Made by Inexpe- 
rienced Help? 


5. Cost of Keeping Your List Up to 
Date? 


6. Cost of Omitting Good Names 
Which Are Not on Your List? 








The Chilton Automotive List of 135,000 Names 
Is Corrected Daily 


Over 20,0U0 Names are dropred each year. 

Over 25,000 Names are added each year. 

Over 50,000 Names and addresses are changed each 
vear. 

A force:‘of more than 100 people are kept busy every 
day to accomplish this, with the result that the Chil- 
ton List—with over 95,000 changes each year—is 
the outstanding leader in its field. 

Mechanical equipment makes selections to suit your 
needs, and complete printing, multigraphing, bind- 
ing and creative art and copy service are available, 
in addition to merchandising counsel of our repre- 
sentative in your territory. 

You will find a distinct saving in addressing from 
the Chilton List. Write us for complete details as 
applied to your particular requirements. 


CHILTON CLASS JOURNAL COMPANY 


Direct Mail Division 


Chestnut and 56th Streets Philadelphia, Pa. 
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FLEXIBLE SHAF TRAND 


CY 


















Patented 
January 15, 1924 


PORTABLE TYPE, with 
No. 1230 1-4 H.P. A.C. motor and 
universal arn oy 6 an gree wheel attached 
to motor with guard and tool 
rest. Net price, complete... $1 18.50 


7 PORTABLE TYPE with 1-2 h.p. 
No.1220 aca DC moor a : 
Net price, complete with attachments__ $ 1 28.00 


A Modern Speed Tool that 
meets Modern Needs! 
T= special Sioux Flexible Shaft Outfits for Garages, 


Repair Shops, Service Stations, etc.,save time and labor 
on many jobs... cleaning off carbon, valve-lapping, drilling, grinding, pol- 
ishing, smoothing welds, etc. Brings the tool to the work, easy to work 
with. Built for long, hard service. Roller bearings on shaft— an exclusive 
Sioux feature—prevent friction and wear. Full power is delivered at the 
tool with shaft in any position. Remember, time saved means extra profit 
—especially with the prevailing system of flat rate charges. 


Your Jobber Sells It ALBERTSON & CO. 


Sioux City, Iowa, U.S 
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Means Substantial Business and Profits 





[eee has grown steadily from the 
beginning because of its superior style, 


performance and value. 


Today Chrysler dealers have assurance of 
ever greater revenue through ever greater 


popularity based on still greater value. 


You should investigate the special advantages 
which this situation offers you, if you can 
become a Chrysler dealer. 


Wire, write or phone. We will keep your 
inquiry in strictest confidence. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 



































